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MOST  PERFECT  MADE. 

OF  EVERY  DESCRIPTION  AT  CLOSE  PRICES 

I $0  moused 
I EVERYWHERE.  | 

48  Richmond  St.  W.,  TORONTO 
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THE  UP-TO-DATE 


RETAIL' 
MERCHANT 

HAS  OR  IS  MAKING  PREPARATION  TO  PUT  IN 

NEW  CENTURY  CASES 


IN  HIS  STORE. 

THE  NEW  CENTURY  IS  THE  KING  OF  ALL 
SILENT  SALESMAN  CASES,  MADE  OF  PLATE 
GLASS  THROUGHOUT,  FINISHED  AS  WELL  AS 

WE  KNOW  HOW CALL  ON  US  AND  WE 

WILL  SHOW  YOU  ONE  OR  TWO— IF  YOU  CANNOT 
CALL,  SEND  A POSTAL  AND  GET  A CATALOGUE. 


OFFICE 

29-31  RICHMOND 
WE8T 


iTOHSTIHS  BROS  CO. 

8HOW  OASES  AND  STORE  FIXTURES 
TORONTO,  OANADA 


FACTORY 
COR.  RICHMOND 
AND  SHEPPARD 


^Jo  11 


Telephone  Main  319. 


Established  52  Years 


HONESTY  IS  THE  BEST  POLICY 


Q.  U/ilsop  0 S017 


LIMITED 


Bakers’  & Butchers’  Tools, 
Dough  Mixers  and 
Sausage  Machinery. 

67  Esplanade  St.  East,  Toronto,  Canada 


But  one  must  be  honest  to  themselves  also.  We  believe  in  giving 
good  measure  just  as  much  as  anybody  does,  but  when  it  comes 
to  giving  away  all  your  profits,  it  is  a very  different  matter. 

WILSON’S  SCALES  ARE  HONEST  TO  BUYER  AND  SELLER 

They  weigh  accurately,  giving  full  measure  and  yet  retain  the 
profit  for  the  grocer. 

Let  us  send  you  full  particulars  of  our  BALL  BEARING  COM- 
PUTING SCALE  OFFER,  upon  easy  terms  of  payment. 

C.  WILSON  & SON 

CANADIAN  MANUFACTURERS  FOR  CANADA 

69  Esplanade  St.  E.  TORONTO 


TELEPHONE 
MAIN  951 

D.B.Jacques&Co. 

Coal,  Wood,  Charcoal 
and  Peat. 

2S5  QTTIEIEUSr  ST.  BAST 
TORONTO 


■ The — 

j Brown  Bros. 

« LIMITED. 

Wholesale  Stationers 
and  Paper  Dealers 

Manufacturers 

...of... 

ACOOITNT  BOOKS 
LEATHER  GOODS 


Bookbinders, 

Etc. 

51-53  WELLINGTON  STREET  WEST 
TORONTO 
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GOLDEN  SYRUP  VINEGAR 

Beautiful  Golden  Colon.  Delicious  Flavor. 

FOR  PICKLING  purposes  and  TABLE  use  is  far  superior  to  White  Wine 
or  Cider  Vinegars,  and  COSTS  NO  MORE. 

TRY  A SAMPLE  BARREL.  Your  Customers  will  be  delighted  with  it. 

Manufactured  under  Government  Supervision — only  by — 

The  WILSON,  LYTLE,  BADGEROW  CO.  Limited 

TOBOTTTO,  OTTTABIO,  The  Largest  Vinegar  Works  in  America. 


681-683-685  QUEEN  ST.  WEST.  Phone  Park  796 


R.  Gardiner 

Manufacturer  of 

FINE  CARRIAGES 
M WAGONS. 


My  Specialties: 


LAUNDRY  AND 
GROCERY  WAGGONS  


REPAIRING,  in  all  its  branches,  promptly  attended  to. 


ARE  YOU  A MEMBER 

OF  THE 

Retail 

Merchants' 

Association. 

OF  O-A-UST^ID.^. 
Information  from  the  Secretary. 


LIST  OF  OFFICES  : 


3 King  St.  Fast 
413  Front  St. 

793  Yonge  St. 

578  Queen  St  West 
1352  Queen  St  West 
415  Spadina  Ave. 

204  Wellesley  St. 
3116  Queen  St.  East. 


Bathurst  St.,  opp.  Front  St. 
Esplanade  E.,  near  Chureh 
Esplanade  E.,  near  Berkeley 
369  Pape  Avenue,  at  G.T.R. 
Crossing. 

1811  Yonge  St,  at  C.  P.  R. 
Crossing 

256  to  286  Lansdowne  Ave., 
near  Dnndas  St. 


ni  Elias  Rogers  Co. 

(Limited) 
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The  Wholesale  Fruit 
and  Commission 
House  of 


WHITE  & CO. 


DIRECT  IMPORTERS 


64  Front  St.  East 
TORONTO,  CANADA 


Oranges,  Lemons,  Bananas,  Figs,  Dates,  Spanish 

Onions,  Malaga  Grapes. 


YOUR  ACCOUNT  SOLICITED. 

OUR  WEEKLY  PRICE  LIST  MAILED  TO  ANY  DEALER— WRITE  FOR  IT. 


CONSIGNMENTS  of  Butter,  Eggs,  Poultry  and  other  Produce  handled  by  us  to  best  advantage,  and  top 
prices  obtained.  Try  us,  charges  moderate.  Cold  Storage  on  premises. 


WHEN  YOU  SEE  THE  NAME 

ironsides  metallic  (Reg.) 


6 AS  MANTLE 

It  is  a guarantee  of  superior  quality  and  satisfaction. 


THE  MOST  DURABLE  MANTLE  MADE.  LIGHT  YOUR  STORE 

WITH  OUR  ARC  LAMPS. 


We  are  the  Sole  Manufacturers 
of  these  High  Grade  Goods. 


309  YONGE  ST. 

TORONTO. 


| Hour  to  Spare? 

Make  use  of  ALL  your  leisure  moments,  and  you 
will  be  on  the  road  to  success. 

If  you  cannot  afford  to  leave  your  work  to  educate 
yourself,  take  up  a course  of  study  by  MAIL. 


Book-Keeping, 
Commercial  Law, 
Arithmetic, 
French, 


Shorthand, 

Penmanship, 

Business  Correspondence^ 
German, 


Etc.,  Etc. 

A Purely  Canadian  College. 

Expert  Tutors  Individual  Attention. 
Low  Fees.  Practical  Courses. 

Address  : 

Canadian  Correspondence  College 

40-46  King  Street  West 
Phone  M.  4302  Toronto,  Ont. 


Printing1... 

Latest  Type  Styles,  Close  Prices  and 
Prompt  Attention. 

Envelopes 

from  30  cents  a box  of  500  up — excellent  for 
invoices  and  circulars. 

W M.  R.  ADAMS, 401  yonge street 

Established  1897.  Out-of-City  Orders  Solicited 


J.  H.  KENNEDY 

Importer  of  all  the 
latest  designs  in  fine 

CARRIAGES 


The  McLaughlin  Carriage  a Specialty. 

ALL  NEW  WORK  GUARANTEED. 

567  Queen  St.  West.  TORONTO. 

Residence  350  Givens  Street. 
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DOUGLAS  & RATCLIFF 

PAPER  MERCHANTS,  TORONTO 

Give,  without  extra  charge  to  their  customers,  Courteous  Treatment,  Prompt 
Delivery,  Highest  Quality,  Large  Assortment,  Up-to-Date  Goods. 


THE  STANDARD  VINEGAR  GO., 


LIMITED. 


SOLE 

MANUFACTURERS  OF 


The 


Cof,c,ord  Crape 

Niagara  ^ 

ALSO 

White  Wine  and  Cider 


OUR  VINEGARS  ARE 

HANDLED  BY  THE  LEADING  HOUSES 
OF  CANADA. 

Whioh  we  guarantee  cannot  be  surpassed  in  quality.  Our  English 
Malt  and  Concentrated  Vinegars  are  unexcelled. 

72  COLBORNE  STREET,  TORONTO. 


Kept  all  their  customers  warm  during  the  coal  famine 
of  last  winter,  and  charged  only  summer  prices  to  those 
who  booked  their  orders  in  the  summer. 

All  members  of  the  Retail  Merckants’  Association  who 
do  not  already  BURN  MANN’S  VERIBEST  COAL, 
will  be  used  well  if  they  start  now. 

MANN  COAL  CO., 

319  DUFFERIN  ST  Fone  Park  490 

BRANCHES— 1368  Queen  West;  212  Eastern  Ave. 


IF  YOU  WANT  TO 


KEEP  WARM 

THIS  WINTER 

ORDER  YOUR  COAL  Of  US. 

XT’S  COAL  THAT  IXA.S 
FTiZBASIEID  for  TEARS. 

’Phone  131  Main 


P.  BURNS  & CO. 


H 


44  King-  Street  East 


McLaren*  Dallas 


Wholesale  Dealers  in 

BOOTS,  SHOES,  RUBBERS,  OIL  TAN 
LARIGANS,  LUMBERMEN’S  KNIT 
AND  FELT  SOCKS,  ETC. 

Our  Special  Brands: 

MAPLE  LEAF  RUBBERS. 

MAPLE  LEAF  SOLID  LEATHER  STAPLES. 
THE  IMPERIAL  SHOE. 

A High  Grade  Shoe  for  Mon  and  Women. 

Made  in  all  Fine  Leathers. 


j/lcLaren  & Dallas, 


11  front  Street  West 

TORONTO 
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THE  HOME  OF  THE  FAMOUS  McALPIN  TOBACCO  CO.,  TORONTO. 


AM  nERCttdNT  5ELLINQ  TOBACCO 

it  is  safe  to  say,  prefers  to  sell  McALPIN  Brands.  These  brands  pay  a better 
profit,  and  they  give  absolute  satisfaction  to  the  user.  Some  tobaccos  lie  unsold, 
dry  out,  and  become  good  for  bargain  days.  They  are  not  McAlpin  Tobaccos. 

Is  not  your  strongest  sale  on  these  brands  : 

CHEWING  SMOKING 


BRITISH  NAVY, 
KINGS  NAVY, 
BEAVER, 
APRICOT. 


TONKA, 

SOLID  COMFORT, 

PINCHIN’S 

HAND-MADE. 


The  McAlpin  Consumers  Tobacco  Co,,  Limited- 

TORONTO-^ CANADA. 


!I4 


T«J. 


£R§TAIb h\BR( ;lt \N ! A . -J< >'  RX- iLf,  \N Al*'. 


“The  Edwardsburg  Brands 
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Are  well  known  all  over  the  Dominion  as  a STANDARD  OF  QUALITY. 
ASSORTED  STOCKS  of  all  styles  of  packages  always  on  hand,  and  PROMPT 
SHIPMENT  guaranteed. 


EDWARDSBURG  STARCH  COY  Limited 


164  St.  James  St., 
MONTREAL. 


Established  1858. 

Works : 

CARDINAL,  ONT. 


53  Front  St.  East, 
TORONTO. 


F orgetfulness  - Carelessness 

Thousands  of  human  lives  and  millions  of  dollars’ 
worth  of  property  are  sacrificed  yearly  because  of 
Forgetfulness  and  Carelessness. 

If  the  railroads,  which  pay  very  high  wages,  are  unable  to  get  men 
who  never  grow  careless  and  forget,  isn’t  it  reasonable  to  suppose  that 
you  and  your  clerks  sometimes  make  mistakes  and  forget  to  charge 
credit  sales?  Don’t  you  occasionally  find  that  you  have  made  a mistake?  Undoubtedly  you  make 
a great  many  more  which  you  don’t  find. 

With  the  new  National  Cash  and  Credit  System  it  is  impossible  for  a clerk  to  make 
a mistake  which  will  not  be  discovered  later  both  by  himself  and  by  the  proprietor. 

This  system  is  brand-new;  it  is  the  latest  product  of  our  Inventions  Departments,  and 
one  of  the  best. 


V,. 


I am 

interested 
in  your  new 
Cash  and  Credit  /- 
System.  Please 
send  me  a copy  of  ' /* 
your  hook , “The  Sins  ^ 
of  the  Old  Cash-Drawer, ” 
written  by  a grocer. 

I saw  this  ad  in 
Tiie  Kj tail  Merchants’  Journal. 

Name 


Better  mail  the  attached  coupon  to  us  now.  If  you  haven’t  a stamp,  paste  the 
coupon  on  a postal  card.  It  will  pay  you  big  returns. 


Mail  A dtlrcsn 


National  Cash  Register  Company- 

Day  ton,  Ohio 


TAt  BLTAJL  JvJLUCrJm3V\.S30aArJ0jxJ  O/CAMM 
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SOME  GOOD  ADVICE  TO 
LABOR  UNIONS 

Archbishop  Ireland,  of  St. 
Paul’s,  Minn  , one  of  the  greatest  of 
the  West’s  great  men,  delivered  an 
address  at  a picnic  in  St.  Paul  on 
Labor  Day,  from  which  we  make 
some  extracts  that  are  worthy  of 
careful  perusal  : 

“Labor  unions  have  given  wage- 
earners  the  consciousness  of  their 
rights,  and  have  done  much  to 
obtain  higher  wages  and  shorter 
hours.  But  labor  unions  must  be 
on  their  guard  against  serious  evils 
threatening  them.  They  cannot  be 
tolerated  if  they  interfere  with  the 
personal  liberty  of  non-union  men> 
who  have  a right  to  work  in  or  out- 
side of  unions,  as  they  please. 
Public  opinion  and  public  law  will 
and  must  protect  this  liberty.  It 
were  social  chaos  if  we  were  to  im- 
pose our  opinions  on  others  by 
force.  What  right  have  I to  im- 
pose my  religious  belief  by  force  ? 
What  right  have  labor  unions  to 
impose  their  opinions  by  force  ? 
It  is  wrong  in  labor  unions  to  limit 
the  output  of  work  on  the  part  of 
members.  The  members  them- 
selves are  injured  ; they  are  reduced 
to  a dead  level  of  inferiority. 

“The  functions  of  law  in  regard 
to  capital  and  labor  is  to  protect 
the  natural  rights  of  both  capitalist 


and  wage-earner,  to  care  for  the 
weaklings  and  the  unfortunate. 
Never  should  it  go  so  far  as  to  de- 
stroy or  limit  personal  enterprise 
or  personal  liberty.  State  Social- 
ism, allowable  in  things  which  can- 
not be  done  by  individuals,  is  most 
hurtful  when  it  goes  beyond 
bounds.  The  prosperity  of  America 
is  due  to  individual  effort.  State 
Socialism  is  utterly  abhorrent  to 
American  institutions  and  ideas. 

“I  do  not  deny  the  theoretical 
rights  of  the  wage-earners  to  strike 
as  a remedy  for  what  they  believe 
to  be  injustice,  but  practically 
strikes  do  most  harm  to  the 
strikers  themselves.  Men  are  left 
whole  seasons  without  work,  with- 
out pay.  The  public,  in  presence 
of  strikes,  is  turned  against  labor 
unions,  and  without  entering  for 
the  moment  into  the  examination 
of  the  rights  and  wrongs  of  exist- 
ing strikes,  I may  say  nothing  has 
arisen  for  a long  time  in  the 
country  which  has  done  more  harm 
in  the  public  estimation  of  labor 
unions  than  the  condition  now  pre- 
valent in  our  cities.  Building 
operations  have  been  suspended 
for  months,  and  the  whole  pros- 
perity of  the  people  has  been  re- 
tarded. 

“Public  opinion  is  favorably  dis- 
posed toward  labor.  Let  wage- 
earners  ever  strive  to  be  reason- 


able, to  ask  only  what  is  right. 
Let  them  be  patient,  knowing  that 
great  reforms  are  never  done  in  a 
day.  Believing  that  they  are  right, 
let  them  appeal  to  the  g^od  sense 
of  their  employer-,  and  if  this  is 
not  enough,  let  them  call  in  a board 
of  arbitration.  I commend  very 
much  the  work  of  the  Civic  Feder- 
ation of  America.  The  power  of  a 
board  of  this  kind,  made  up  of 
wage-earners,  employers  and 
members  and  representatives  of 
public  opinion  is  such  that  public 
opinion  will  uphold  its  verdict 
whether  against  capital  or  against 
wage-earners.  Public  opinion  in 
America  is  omnipotent. 

“The  labor  question  of  to-day  is 
far-reaching  in  its  consequences. 
Common  sense,  a spirit  of  justice 
and  of  patriotism  alone  can  solve 
it.  Let  the  wage  earners  show  to 
the  country  that  they  are  swayed 
by  justice  and  patriotism,  and  they 
will  win  in  all  righteous  claim?.” 

¥ ¥ ¥ 

A STRONG  movement  is  on  foot 
in  the  West  in  favor  of  holding  a 
Dominion  Exhibition  in  Winnipeg 
in  1905,  and  committees  of  the 
Exhibition  Board  are  being  ap- 
pointed to  look  into  the  question 
of  changing  the  present  site,  and 
other  matters. 
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ONTARIO’S  COAL  PROBLEM. 


BUTTER  TRANSPORTATION  FACILITIES  RE- 
QUIRED WITHIN  THE  DOMINION. 


The  rude  awakening  shock  given  to  the 
people  of  Ontario  by  the  striking  Pennsy- 
lvania miners  last  year,  is  an  object  lesson 
which,  may  we  not  hope,  will  be  found  preg- 
nant with  far-reaching  results  for  Canada. 
It  also  is  a powerful  side'ight  thrown  upon 
our  commercial  conditions,  the  result  of 
political  iniquities  prepetrated  against  this 
Province  during  the  last  quarter  of  a cen- 
tury. 

Ontario  without  coal  was  a tragic  spec- 
ticle  with  a grim  foreboding,  and  death 
blow  against  home  and  industry,  a condition 
not  long  to  be  tolerated  by  a free  people. 
If,  however,  the  acuteness  of  the  situat:on, 
for  either  present  or  future  needs,  strike  or 
no  strike,  shall  direct  the  sober,  intelligent 
mind  of  Ontario,  divested  of  party  bias,  into 
a state  of  serious  reflection,  the  coal  squeeze 
should  prove  a commercial  blessing  for  all 
Canada. 

But  why  should  this  great  Province  suffer, 
and  to  whom  does  the  responsibility  belong? 
Not  to  the  unfortunate  miner,  whose  atti- 
tude was  but  an  incident  revealing  to  us 
the  fiction  of  our  commercial  methods. 
Have  we  not  yonder  by  the  sea,  in  Nova 
Scotia,  billions  of  tons  of  coal,  in  which  we 
have  both  an  inherent  and  commercial 
interest  ? Have  we  not  a mighty  waterway 
flowing  on  to  that  great  treasure  house  of 
nature,  the  grandeur  of  which  politicians 
delight  to  sing  ? Have  we  not,  as  a Prov- 
ince, poured  into  that  commercial  highway 
§50,000,000  for  its  improvement  and  con- 
struction of  great  canals  to  facilitate  com- 
merce and  cheaper  transportation?  Yet, 
alasl  not  a cargo  of  that  precious  commodity 
has  entered  the  ports  of  Ontario  for  either 
domestic  or  industrial  consumption  ; and 
why  is  it  so  ? We  have  in  the  past  ignored, 
with  reckless  defiance,  every  principle  of 
commercial  ec  norny  in  establishing  facili- 
ties of  transportation.  Adverse  railway 
conditions  have  been  created  and  permitted 
to  develop  into  a gigantic  drag  net,  design- 
edly operated  to  destroy  the  commercial 
utility  of  our  great  waterway  to  the  sea. 
Therefore,  and  notwithstanding  the  naturaj 
and  commercial  economic  source  which  Nova 
Scotia  is  for  Ontario's  supply  of  coal,  we 
are  shut  out  from  obtaining  it  by  existing 
adverse  conditions.  Thus,  Ontario  is  forced 
to  seek  in  Pennsylvania  the  unnatural  and 
only  other  available  source  of  supply,  and, 
for  so  doing,  is  punished  to  the  extent  of  53 
cents  per  ton  in  the  form  of  duty.  These 
business  methods  are  unworthy  of  emulation 
by  the  Esquimaux,  and  fur  their  existence 
there  is  no  palliation.  However,  this  gall 
and  wormwood  is  being  administered  by 
thoughtless  consent  of  the  people.  They 
have  no  choice  other  than  to  endure  the 
punishment,  or  order  a change  of  medicine. 


As  an  example  of  the  handicap  placed 
upon  this  Province  in  this  connection,  the 
following  rates  of  transportation  will 
sufficiently  indicate.  Rail  coal  from 
Pennsylvania  for  Ontario  points,  is  received 
at  Suspension  Bridge  : 

Rail-haul  to  Toronto,  84  miles, 

freight 60c.  per  ton 

Duty 53c.  “ 

$1.13 

From  Bridge  to  Interior  rail 
points  in  Ontario,  freight 

and  duty  averages  $1  37  per  ton 

For  the  sea'on  of  1901,  a maximum  rate 
year,  upon  the  lakes  there  was  hauled  from 
Buffalo  and  other  Lake  Erie  points  to  Lake 
Superior,  by  the  American  system  of  water 
transportation,  a 1,000-mile  water  haul,  4,- 

593.000  tons  of  coal,  at  38c.  per  ton.  The 
same  system  hauled  back  from  Lake  Super- 
ior, principally  from  Duluth  to  Buffalo,  7,- 

635.000  barrels  of  flour,  at  12c.  per  barrel. 

The  Ontario  millers’  export  rate  for  less 
than  500  mills  of  rail-haul  to  an  American 
seaport  was  29  cents,  or  nearly  2£  times  the 
water-haul  from  Duluth  to  Buffalo. 

The  foregoing  facts  sufficiently  demon- 
strate two  things  : The  commercial  value 

of  the  U.S.  marine,  aud  her  water  system  of 
transportation,  and  the  value  of  which  a 
similar  system  holds  in  its  grasp  for  Ontario. 
A value  and  system  which  no  tariff  tinker- 
ing or  political  patchwork  can  substitute  or 
supply. 

The  solution  of  Ontario’s  coal  problem 
involves  the  wider  issue  of  the  economic 
transportation  of  her  products  from  the  farm 
and  factory  to  the  sea  Thus  would  our 
manufacturers  realize  by  such  a system  a 
two  fold  advantage  from  the  sound  com- 
mercial policy  of  low  rates  of  transportation 
and  wider  markets,  the  policy  which  made 
Britain  “mistress  of  the  seas,”  and  placed 
her  exports  in  the  world’s  remotest  markets. 

When  the  coal  that  belches  forth  from 
the  tall  chimneys  in  Ontario,  is  of  the 
“mined  in  Canada  ’ brand,  the  people  will 
join  in  that  “business  is  business,  aud 
Canada  for  Canadians.” 

We  have  had  much  eloquent  talk  about 
nation  building.  We  are  now  thirty-six 
years  upon  the  job,  and  by  the  record  are 
self-convicted  national  wreckers.  Why  has 
a marine  of  1,311,000  tons  existing  in  1877 
shrunk  to  680,000  tons  in  1900?  Where  is 
our  lake  and  river  commerce  and  inland 
marine  ? Where  is  our  population  ? Our 
resistance  to  and  failure  to  grasp  and  utilize 
the  greatest  commercial  force  which  nature 
could  bestow  upon  a people  for  the  unifica- 
tion of  our  country  in  commerce  and  senti- 
ment, is  meeting  with  its  reward  iu  the 
commercial  struggle  of  the  age.  The  boun. 
daries  of  our  Dominion  have  proven  too 
wide  for  the  scope  of  our  provincial  imagina- 
tion. 

These  things  do  not  point  to  a progress 
which  the  greatness  of  our  country  warrants, 
nor  a wide  commercial  knowledge  by  our 
people.  Are  we  to  live  in  bondage  chains 


while  the  great  commercial  world  stride 
on  ? 

Then  let  Ontario  awake, 

And  these  shackles  break, 

Her  battle  cry  must  be  : 

On  to  the  Sea  ! 

On  to  the  Sea  ! 

“ For  of  what  avail. 

Hath  plow  or  sail, 

Or  land  or  life; 

If  Freedom  fail  ?" 

J.  H Boyle. 

¥ ¥ ¥ 

REFRIGERATING  THE 
HOUSE. 

Every  summer  when  the  heated  terms 
rage,  bring  to  us  the  question  : How  shall  we 
keep  cool  ? to  stay  in  the  shade  and  to  avoid 
undue  exercise  or  worry.  After  centuries  of 
more  or  less  qualified  civilization  the  human 
race  has  got  no  farther  yet  than  to  wield  the 
fan  or  perhaps  take  some  cooling  drink — but 
these  do  not  really  extinguish  heat  in  any 
oomplete  sense.  It  is  curious  that  we 
should  be  so  helpless  at  the  summer  solstice 
and  under  the  dog  star.  We  easily  put 
summer  in  our  rooms  when  the  lowest 
zeroes  reign,  we  can  have  comfortable 
warmth  when  Boreas  blows  his  loudest 
trumpet,  but  when  the  nineties  of  the 
thermometer  come  we  simply  suffer  like  the 
Stoic  or  the  Mohammedan  and  say  Kismet. 
It  is  fate  aud  why  repine,  bu  the  matter 
goes  far  beyond  a question  of  mere  tempor- 
ary comfort.  Heat  of  the  niuetie3  is  not 
merely  a continuous  misery— it  is  a scourge 
and  a pestilence.  It  takes  off  human  life. 
It  is  a ruthless  slayer  of  infants  aud  chil- 
dren— and  sometimes  the  old — as  the  hated 
Herod  of  the  New  Testament.  Doubtless 
it  shortens  lives  that  might  go  on  much 
longer  if  only  the  heated  terms  could  be 
shortened  and  if  in  the  house  there  might 
always  be  a safe  sanctuary  into  which  it  is 
denied  a foothold  ; what  is  then  wanted  is  a 
mechanism  that  will  refrigerate  the  house 
and  at  an  expense  that  will  bring  it  within 
the  popular  reach. 

By  this  invention  of  Mr.  Cormack  this  is 
practicable  and  not  something  needing  the 
Bank  account  of  the  millionaire  to  secure. 
In  this  age  that  has  produced  the  telephone, 
the  trolley  and  so  many  other  things  that 
out-do  the  wonders  of  the  fairy  tales,  could 
it  be  supposed  that  great  heat  must  forever 
hold  us  in  its  clutches  ? By  this  system  and 
the  apparatus  supplied,  you  not  only  get 
pure  ice,  and  always  ready  in  the  home, 
hotel,  college,  etc.,  but  it  can  be  readily 
connected  with  any  ordinary  sized  room 
and  will  in  a few  minutes  reduce  the 
temperature  from  90  to  60  degrees.  This  is 
something  that  no  other  apparatus  will  do 
in  the  home  or  hospital — reduce  in  the  hot 
summer  months  the  temperature  of  the 
room. 

In  another  columu  we  insert  the  advertise- 
ment of  Mr.  Cormack’s  Manufacturing  Co’y. 
Mr.  J.  Arthur  MacMurtry,  Room  23, 
Strathcona  Building,  corner  of  Queen  and 
Viotoria  Street,  Agent,  and  from  whom  the 
fullest  particulars  may  be  obtained, 
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They  are  impressed  with  the  deep  im- 
portance to  the  Province  of  the  subject 
involved,  and  regret  that  the  appointment 
of  the  Committee  at  so  late  a period  in  the 
session  left  too  short  a time  to  deal  with  it 
adequately. 

The  Committee  have  had  under  considera- 
tion the  following  subjects  : 

First— Transportation  within  the  Prov- 
ince. 

The  construction  of  railways  now  pro- 
jected, together  with  our  present  accommo- 
dations, will,  it  is  hoped,  in  the  near  future, 
furnish  excellent  facilities  within  the  Prov- 
ince, but  the  present  local  freight  rates  on 
our  Company  roads,  and  as  between  Local 
Company  roads, are  found  in  many  instances, 
and  in  the  Counties  interested,  to  be  a 
serious  menace  to  business  prosperity,  and 
the  situation  calls  for  legislation  giving 
Government  control  over  such  rates,  and 
the  subsequent  exercise  of  this  power  in 
proper  cases.  We  are  glad  to  note  that  in 
the  Western  Railway  contract  the  Govern- 
ment has  retained  control  over  freight  and 
passenger  rates,  and  we  recommend  that 
all  roads  subsidized  or  assisted  in  their  con- 
struction by  the  Government  be  required 
to  submit  the:r  rates  to  Government 
regulation. 


Secretary  and  Editor , - E.  M.  TROWERN. 


NOVEMBER,  1903. 


NOVA  SCOTIA  WANTS  BET- 
TER  TRANSPORTATION  FA 
CILITIES  WITH  THE  OTHER 
PROVINCES. 

At  the  last  session  of  the  Pro- 
vincial Parliament  of  Nova  Scotia 
the  following  report  was  brought 
in  by  a special  Committee,  ap- 
pointed to  consider  the  question  of 
transportation  and  if  read  in  con- 
junction with  an  article  which  ap- 
pears in  this  issue  under  the  head- 
ing of  “ Ontario’s  Coal  Problem,'’ 
it  can  readily  be  seen  that  some 
definite  and  continuous  action 
should  be  taken  to  have  a greater 
volume  of  reciprocal  trade  within 
the  Dominion.  The  report  was 
brought  in  by  Mr.  E.  M.  Macdonald 
and  was  as  follows  : — 

Your  Committee  appointed  to  consider 
“The  advantages  and  position  of  this  Pro- 
vince in  connection  with  the  transportation 
problem  in  Canada,  and  the  possibilities  of 
development  of  markets  for  our  coal  and 
other  products,  and  to  recommend  what 
steps  should  be  taken  in  order  to  advance 
the  interests  of  the  Province  in  this  regard” 
beg  leave  to  report  as  follows  : 


Second — Interprovincial  transportation. 

The  development  of  our  coal,  iron  and 
steel  industries,  and  of  the  fishing  industry, 
and  the  extension  of  our  markets  tor  these 
products  in  other  portions  of  the  Dominion, 
depends  almost  wholly  upon  the  facilities 
in  transportation  that  can  be  secured,  and 
the  reduction  in  cost  of  transporting  to  (he 
producer. 

The  establishment  of  bait  freezers  has 
helped  to  develop  the  fishing  industry,  and 
in  Order  that  the  people  of  Central  Canada 
and  the  Central  United  States  may  be 
reached  with  our  fish  products,  we  require 
certain  advance  steps  to  be  taken.  From 
the  facts  before  us  we  are  of  the  opinion 
that  the  following  improvements  are 
required  : 

First— The  establishment  of  refrigerators 
at  the  different  railway  terminals,  to  which 
fish  could  be  sent  for  shipment  at  all  times. 

Second— The  adoption  of  improved  cold 
storage  cars,  and  better  attention  paid  to 
icing  cars  in  transit. 

Third — Government  assistance  for  experi- 
mental car  lots  of  fresh  fish  to  be  sent 
directly  to  Chicago  or  other  Western  points, 
under  the  supervision  of  an  expert. 

Fourth— The  establishment  of  a large 
freezer,  or  freezers,  at  different  points,  to 
provide  bait  for  bankers. 

With  reference  to  coal,  we  at  present 
furnish  to  what  is  known  as  the  Montreal 
market  about  1,000,000  tons  of  coal. 

With  the  exception  of  occasional  small 
quantities  sent  by  rail,  it  can  be  safely  said 
that  Nova  Scotia  has  not  entered  the 
market  to  the  West,  aud  has  not  attempted 
to  supply  the  demand  west  of  Montreal. 
We  are  practically  the  only  coal  producing 
Province  in  the  Dominion,  other  than 


British  Columbia,  and  should  from  every 
standpoint  from  which  national  spirit 
ought  to  bs  considered  be  supplying  the 
Province  of  Ontario  at  least  with  bituminous 
coal.  In  order  to  enable  our  coal  to  reach 
points  west  of  Montreal,  cheaper  trans- 
portation must  be  secured  by  water.  This 
could  best  be  done  by  a system  of  inter- 
provincial trade.  And  in  the  opinion  of 
this  Committee  this  question  is  wrapped  up 
with  the  larger  one,  namely,  that  Nova 
Scotia,  with  its  position  as  the  “vestibule” 
of  Canada,  and  its  natural  facilities,  should 
become  the  terminus  of,  and  the  distributing 
point  for,  in  Canada,  of  Canadian  com- 
merce. 

The  principal  receiving  centres  for  the 
products  of  the  North  rn  and  Western 
States,  and  the  Provinces  and  wheat-pro- 
ducing Territories  of  the  Canadian  North- 
west, are  the  cities  of  Chicago,  Milwaukee, 
Duluth  and  Fort  William,  situated  on  the 
head  w’aters  of  Lake  Michigan  and  Lake 
■Superior.  Though  the  port  of  Liverpool  is 
500  miles  closer  to  these  points  via  the  St. 
Lawrence  than  via  Buffalo  and  New  York, 
seven-eighths  of  the  immense  traffic  collect- 
ed at  these  points  passes  to  Europe  through 
the  American  route.  The  extent  of  the 
traffic  may  be  realized  when  it  is  stated  that 
the  volume  of  traffic  passing  through  the 
Detroit  River  totalled  nearly  42,000,000 
tons,  in  1901. 


The  extent  of  the  commerce  of  the  Great 
Lakes  is  hardly  appreciated  in  Eastern 
Canada,  though  the  importance  of  divert, 
ing  the  stupendous  trade  through  Canadian 
channels  is  exciting  the  keenest  interest  in 
the  Province  of  Ontario  and  Quebec,  and 
this  transportation  problem  is  probably  the 
most  important  one  before  the  Canadian 
people.  The  same  question  exists  in  regard 
to  the  commerce  of  Ontario  in  butter,  cheese 
and  cattle,  where  practically  the  same  con- 
dition of  affairs  is  to  be  found  in  regard  to 
the  proportion  of  traffio  passing  through 
American  channels. 

The  reasons  of  this  proportion  of  trade 
passing  through  American  channels  are, 
among  others,  that  there  has  never  been  a 
proper  system  of  transportation  in  Canada. 
The  lower  rates  of  freight  through  the 
United  States  channels,  the  attempt  to  make 
Montreal  and  Quebec  the  ocean  ports,  the 
absence  of  return  freights  to  Western  points 
from  these  ports,  and  the  fact  that  it  is  in 
the  interest  of  the  great  Canadian  Railways, 
at  all  times,  and  especially  in  winter,  to 
carry  their  freights  over  their  lines  and  con- 
nections to  American  ports.  Whilst  the 
agitation  for  a better  system  of  transport- 
ation is  going  ou  in  Central  Canada,  and  the 
matter  of  cheaper  rates  is  being  pressed,  the 
disadvantages  of  Montreal  aud  Quebec  as 
ocean  ports  are  beginning  to  be  appreciated. 


There  seems  to  be  insurmountable  diffi- 
culties in  the  wqy  of  Montreal  and  Quebec 
becoming  the  groat  exporting  depots  of 


Canada,  for  obvious  reasons,  which  may  be 
briefly  summarized  as  : 

First — The  discrimination  against  these 
cities  chargeable  to  the  railways. 

Second — Extra  cost  of  ocean  freights  from 
these  points. 

Third — Heavy  insurance  collected  from 
vessels  using  the  St.  Lawrence  route. 

Fourth — D.ffieulties  of  the  navigation  of 
the  St.  Lawrence  and  the  fact  that  both 
these  ports  are  closed  six  months  of  the  year. 

Fifth— Delays  in  vessels  transporting  pro' 
ducts,  due  to  the  difficulties  attendant  upon 
the  navigation  of  the  Gulf  and  River  St. 
Lawrence  by  ocean  steamers. 

We  believe  that  there  is  a better  solu- 
tion in  Canadian  interests  for  this  question, 
and  in  that  solution  the  commanding  posi- 
tion of  our  Province  should  play  the  most 
important  part. 

The  cost  of  transporting  products  by 
water  is  much  less  than  by  rail,  and  the  cost 
of  continued  water  transport  is  cheaper  than 
double  transhipment. 

There  are  no  difficulties  in  navigation  in 
the  River  or  Gulf  of  St.  Lawrence,  or  in  the 
Straits  of  Northumberland,  in  excess  of 
what  is  met  in  the  Great  Lakes. 

The  canal  system  has  been  improved  so 
that  vessels  of  the  draft  of  fourteen  feet  can 
pass  safely  through  them,  and  there  is  to- 
day no  lake  boats  that  come  to  Buffalo  that 
could  not  be  able  to  reach  the  Strait  of 
Can30,  or  some  port  in  Northern  Nova 
Scotia. 

There  are  no  return  cargoes,  to  any  extent, 
from  Montreal  to  Quebec,  for  the  vessel 
bringing  the  products  of  the  West,  while 
our  coal,  iron  and  other  industries  should  be 
able  to  supply  continuous  freights  for  all 
points  west  of  Montreal. 

Western  products  brought  to  Nova 
Scotia  during  the  season  of  navigation 
could  be  stored  and  shipped  when  desired 
direct  to  Europe  at  all  seasons  of  the  year. 

There  is  a market  for  our  coal  products 
of  over  800,000  tons  in  the  lake  cities  of 
Toronto,  Hamilton  and  Kingston,  whose 
people  now  purchase  American  coal.  The 
Sydneys,  Straits  of  Canso  and  Pictou  are 
the  three  great  coal  and  iron  depots  of  the 
Province,  and  all  of  these  ports  are  accessible 
for  lake  boats,  and  can  furnish  return 
cargoes  to  the  West  of  our  products. 

For  these  and  other  reasons  we  believe 
that  the  strongest  efforts  should  be  put 
forth  to  present  the  idea  that  Nova  Scotia 
should  be  ths  terminus  of  Canadian  trade, 
and  the  great  exporting  point  for  Atlantic 
transportation  of  the  products  of  the  Dom- 
inion, and  to  press  our  strong  position 
before  every  Canadiau  interest,  and  that  our 
Federal  Ministers  and  representatives  in  the 
House  of  Commons,  as  some  of  them  have 
already  done,  should  be  asked  to  advocate 
every  means  and  expenditure  and  assist 
every  movement  that  would  tend  to  the 
realization  of  this  object. 

There  are  many  phases  of  this  question 
upon  which  the  Committee  have  been  un- 
able in  the  short  time  at  their  disposal  to 


obtain  full  and  necessary  information,  and 
which  should  be  enquired  into,  in  order  to 
push  the  favorable  consideration  of  this 
proposal  upon  the  attention  of  the  Canadian 
people,  and  the  Committee  ask,  that,  in  so  far 
as  they  can  under  the  rules  and  constitution 
be  permitted  to  do  so,  they  be  allowed 
to  continue  their  enquiries  and  investiga- 
tions and  their  efforts  to  present . the  ad- 
vantages and  position  of  the  Province  in 
the  solution  of  the  transportation  problem 
in  the  Federated  Provinces. 

E.  M.  MACDONALD, 

B.  F.  PEARSON, 

NEIL  J.  GILLIS, 

D FINLAYSON, 

E.  D.  DAVISON, 

B.  H.  DODGE, 

J.  H.  SINCLAIR, 

M.  J.  DOUCET, 

W.  WHITMAN. 


A MODERN  RETAIL  FUR 
SHOWROOM. 

From  time  to  time  we  will  illus- 
trate through  our  columns  portions 
of  the  interior  of  various  retail 
stores,  from  which  man)  valuable 
suggestions  may  arise  for  our 
readers.  The  one  we  present  this 
month  is  a portion  of  the  interior 
of  W.  & D.  Dineen’s  handsomely 
fitted  up  fur  show  rooms  situated 
in  the  Dineen  building  on  the 
corner  of  Yonge  and  Temperance 
St.,  Toronto.  The  cut  is  too  small 
to  do  justice  to  the  premises,  which 
are  handsomely  fitted  throughout 
with  walnut  and  oak  cases,  with 
plate  glass  and  plate  glass  mirrors. 
The  cases  and  ceilings  are  lighted 
at  night  by  an  innumerable  num- 
ber of  prettily  arranged  electric 
lights,  the  room  being  situated  on 


THE  IRONSIDES. 

Note  the  advertisement  of  the  Iron- 
sides Metallic  Gas  Mantle  on  another 
page.  This  is  unquestionably  the 
most  durable  mantle  made,  and  gives 
more  illuminating  power  than  any 
other  mantle  in  the  market.  The 
manufacturers  guarantee  the  most  un- 
qualified satisfaction.  The  Ironsides 
arc  lamps  give  a superior  light  at  one 
quarter  the  cost  of  electric  light. 
It  will  pay  you  to  investigate  if  you 
are  thinking  of  improving  the  lighting 
of  your  store. 


the  corner  of  the  building  makes  it 
in  the  day  time  one  of  the  brightest 
and  lightest  show  rooms  that  it  is 
possible  to  have. 

The  stock  is  a very  heavy  one 
and  consists  of  some  of  the  finest 
furs  that  can  be  obtained  from  the 
best  fur  markets  in  the  world 

In  another  portion  of  the  build- 
ing the  firm’s  work  rooms  are  situ- 
ated and  they  employ  some  of  the 
finest  fur  experts  who  are  con- 
stantly engaged  in  making  up  new 
styles  of  garments  to  order  and  for 
sale.  All  retail  merchants  or  their 
friends  who  desire  to  see  a modern 
show  room,  and  an  elegant  stock 
are  invited  to  look  through  when 
they  are  visiting  the  city.  Mr. 
Dineen  who  is  treasurer  of  the 
Toronto  Branch  of  our  Association 
will  always  be  pleased  to  welcome 
visiting  members. 
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THE  PROPOSED  BUSINESS 
TAX 

The  more  information  we  gather 
from  the  various  cities  and  towns 
throughout  the  Province  regarding 
the  manner  in  which  the  proposed 
Business  Tax  would  affect  the 
great  majority  of  retail  merchants, 
the  more  we  feel  justified  in  oppos- 
ing its  application.  As  we  have 
pointed  out  in  our  previous  issues, 
when  writing  upon  this  subject, 
ninety  per  cent,  of  the  retail  mer- 
chants throughout  the  Province 
would  be  compelled  to  pay  a very 
large  increase  on  their  present  tax 
if  the  business  tax  becomes  law, 
and  yet  a smaller  amount  of  taxes 
would  be  collected  out  of  the  whole 
community,  which  proves  that  the 
burden  would  be  [shifted  from  the 
majority  and  loaded  unto  the  retail 
trade.  This  we  claim  is  absolutely 
unfair,  and  any  attempt  in  the 
direction  of  endeavoring  to  pass 
such  legislation  will  be  met  in  the 
future  as  in  the  past  with  the 
strongest  and  most  vigorous  opposi- 
tion from  our  Association.  We 
have  also  stated  before,  that  this 
proposed  legislation,  was  the  result 
of  a lengthy  consideration  of  the 
subject  of  taxation,  by  a Royal 
Commission,  appointed  by  the  On- 
tario Government  for  the  purpose 
of  bringing  in  a report  on  the  sub- 
ject, and  to  deal  with  all  its  various 
phases,  as  well  as  Department  Store 
taxation.  An  immense  amount  of 
evidence  was  laid  before  the  Com- 
mission, and  our  Association  went 
to  considerable  expense  and  trou- 
ble in  submitting  evidence,  show- 
ing that  under  the  present  system 
the  merchant  who  owned  his  stock 
was  forced  to  pay  heavy  taxation> 
while  the  one  who  owned  very  little 
stock,  but  who  had  a stock  of  simi- 


lar value,  escaped  ; and  yet  both 
had  the  same  police  force  and  other 
municipal  protection.  We  also 
pointed  out  that  the  T.  Eaton  Co., 
although  carrying  a stock  of  up- 
wards of  one  million  and  a half 
dollars,  were  only  assessed  for  two 
hundred  thousand  dollars,  and  we 
submitted  propositions  whereby 
department  stores  should  be  taxed, 
so  that  they  would  make  some  re- 
turn to  the  community  for  the  de- 
preciation they  have  created  in 
retail  store  property.  We  pointed 
out  also  to  the  Commission  that  if 
the  proposed  business  tax  was 
adopted,  that  the  department  stores 
would  pay  less  than  they  are  now 
paying,  and  the  great  majority  of 
retail  merchants  would  pay  more. 

An  immense  amount  of  evidence 
was  taken  on  this  subject,  and  pub- 
lished in  the  report  of  the  Com- 
mission, but  strange  to  say  not  one 
suggestion  has  been  made  public, 
as  to  what  remedy  they  proposed, 
and  not  one  line  appears  in  the  new 
taxation  bill  as  introduced  by 
Premier  Ross  referring  to  the  sub- 
ject of  department  store  taxation, 
and  no  consideration  has  been 
given  to  the  evidence  presented  by 
the  retail  trade,  although  the  people 
of  the  Province  have  had  to  pay 
a large  sum  of  money  to  have  the 
evidence  taken  down  and  published. 
And  we  are  surprised  that  no  mem- 
ber of  the  House  on  either  side 
has  not  taken  up  this  subject  and 
found  out  the  reason  why  the  re- 
quest of  the  merchants  were  so 
disregarded.  We  dislike  to  believe 
that  the  influence  of  corporate 
power  had  the  effect  of  smothering 
the  evidence  of  the  retailers,  or 
that  the  necessity  for  enlarging  the 
election  fund  had  the  effect  of 
silencing  some  of  our  public  ser- 
vants, but  the  fact  remiins  that  no 


consideration  was  given  to  the  evi' 
dence  of  the  retail  merchants,  and 
that  every  consideration  has  been 
given  to  the  requests  of  commer- 
cial corporations  and  department 
stores,  as  is  shown  by  the  introduc- 
tion of  the  proposed  business  tax 
measure. 

No  one  who  has  ever  given  tax- 
ation any  study,  will  admit  that 
the  present  system  of  collecting 
personalty  taxation  is  a fair  one, 
but  if  any  change  is  to  be  made 
let  it  be  an  improvement  on  our 
present  system,  not  a retrograde 
step.  The  whole  question  must 
be  considered  from  the  widest 
standpoint,  not  from  the  standpoint 
of  any  class,  and  some  of  our 
public  bodies  consisting  of  whole- 
sale merchants  and  manufacturers, 
having  come  to  the  conclusion  that 
as  the  present  system  is  too  in- 
quisitorial, that  they  would  like  to 
have  it  changed,  and  they  there- 
fore conclude  that  because  a busi- 
ness or  rental  tax  would  accom- 
plish that  end,  that  it  should  be  the 
right  and  proper  method,  and  with- 
out giving  the  subject  careful  study, 
or  going  to  the  trouble  of  ascer- 
taining how  it  would  affect  the  re- 
tail trade,  they  hastily  reason  that 
as  long  as  they  can  avoid  having 
the  assessor  ascertain  the  value  of 
their  stocks,  and  as  the  proposed 
plan  will  do  that,  it  must  be  the 
correct  plan.  In  our  opinion,  it 
would  be  far  better  to  abolish  tax- 
ation on  all  personalty,  than  to  levy 
it  unfairly  as  the  proposed  bill  in- 
tends to  do,  or  it  would  be  better 
to  tax  all  personalty  wherever  it  is 
found,  than  to  tax  a retail  merchant 
who  is  carrying  a five  thousand 
dollar  stock,  the  same  amount  as  a 
wholesale  merchant  who  is  carry- 
ing a hundred  thousand  dollar 
stock.  The  underlying  principle 
of  taxation  is  equality  of  assess- 
ment, and  if  wealth  or  ability  to 
pay  is  to  be  the  standard,  let  the 
application  of  the  standard  be 
applied  without  fear  and  without 
favor — not  favor  the  rich  at  the  ex- 
pense of  the  poor,  or  load  up  every 
dollar  on  the  homes  of  the  retail 
merchants  and  artizans  and  re- 
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move  as  far  as  possible  the  burdens 
from  the  commercial  stocks  of  the 
millionaire. 

In  our  opinion  the  Ontario 
Government  should  have  appointed 
a Royal  Commission  consisting  of 
the  best  posted  assessors  in  the 
Province  or  Dominion,  not  one  who 
although  capable  and  efficient  in 
their  various  official  capacities,  had 
not  the  practical  advantages  ne- 
cessary to  determine  the  proper 
method  of  collecting  taxation  equit- 
ably and  fairly.  This  problem 
must  be  viewed  from  the  stand- 
point of  the  whole  community,  not 
from  a single  class,  but  unfortun- 
ately the  proposed  business  tax 
will  injuriously  affect  the  great 
mass  of  retail  merchants  more 
than  it  will  any  other  class  and 
we  have  therefore  undertaken  to 
oppose  its  application  so  as  to  pro- 
tect our  just  rights,  and  we  trust 
that  every  self-respecting  retailer 
will  not  stand  idly  by  and  have 
such  an  unfair  measure  placed 
upon  him.  Our  organization  is  for 
the  purpose  of  protecting  your 
commercial  interests,  and  it  is  the 
only  means  at  the  present  time 
through  which  they  can  be  pre- 
served. 

¥ ¥ ¥ 

ORGANIZING  ASSOCIATIONS. 

AN  EDUCATIONAL  MOVEMENT. 

There  are  two  essential  elements 
in  building  up  an  organization  that 
must  always  be  borne  in  mind,  and 
those  of  us  who  are  interested  in 
the  work  and  who  are  convinced 
through  careful  study  and  ex- 
perience that  an  association  of  re- 
tailers is  as  necessary  as  an  associ- 
ation of  manufacturers,  labor 
unions,  farmers  or  other  bodies, 
and  that  the  only  way  in  which  we 
can  improve  retail  conditions  is 
through  organization,  must  re- 
member, that  the  work  is  an 
educational  one. 

It  must  not  be  expected  that  all 
retail  merchants  will  be  able  to 
grasp  the  entire  problem  at  once, 


they  must  be  educated  gradually 
to  its  needs  and  requirements. 
The  first  essential  element  is  to 
convince  the  doubting  ones  that 
they  cannot  possibly  live  for  them- 
selves alone,  they  must  depend  up- 
on their  fellow  tradesmen  for  the 
advantages  they  enjoy.  No  manu- 
facturer would  think  of  investing 
his  capital,  and  wasting  his  energy 
to  provide  goods  for  one  isolated 
retail  merchant  in  any  city  or  town, 
he  does  it  for  all  in  that  line,  when- 
ever they  can  be  found,  and  this 
one  illustration  shows  the  depend- 
ence that  exists  one  on  the  other. 
When  we  have  approached  some 
retail  merchants  we  have  heard 
them  talk  as  though  the  entire 
machinery  in  all  the  mills  and 
factories  on  all  the  continents  of 
the  earth  were  revolving  for  their 
particular  benefit,  and  that  they 
can  live  and  thrive  without  con- 
sidering or  wasting  their  time  on 
the  conditions  that  surround  them, 
and  that  associations,  and  govern- 
ments either  civic,  political,  or  con- 
tinental are  uselessand  unnecessary, 
and  some  of  these  same  men  are 
posing  as  religious  leaders  and 
Sunday  school  teachers,  or  occupy- 
ing other  positions  which  if  their 
own  argument  was  applied  would 
be  also  useless  and  unnecessary. 

The  true  spirit  of  the  Christian 
religion  that  has  been  gradually  and 
silently  making  its  way  forward 
and  which  has  become  firmly  fixed 
in  the  hearts  of  its  true  advocates, 
is  beginning  to  reach  out  beyond 
the  pale  of  the  churches  and  it  is 
forcing  its  way  into  the  commercial 
avenues  and  highways  of  life.  Men 
have  been  listening  a long  time  to 
the  old  prayer  “ Thy  Kingdom 
Come”  and  they  now  want  to  put 
the  true  principles  of  the  One  who 
uttered  it  to  a test.  They  want  to 
know  of  what  use  is  all  our  elabor- 
ate church  architecture,  our  ex- 
pensive clergy  and  their  polished 
sermons,  and  the  enormous  ex- 
penditure of  wealth  devoted  to 
educating  the  heathen  in  foreign 
lands,  if  we  cannot  practically  ap- 
ply the  Christian  teachings  to  our 


every  day  life  behind  our  counters. 
The  forward  step  of  the  Christian 
religion  is  going  to  exhibit  itself 
through  associations, organized  and 
composed  of  men  of  all  denomin- 
ations for  the  purpose  of  making 
the  commercial  pathways  smoother 
and  easier  to  walk  upon,  and  in- 
stead of  the  bitter  sting  of  vicious 
price  cutting  competition,  it  will 
endeavour  to  exalt  competition 
to  the  highest  plane,  that  of  reach- 
ing out  after  excellence. 

Men  to  become  good  members 
then  must  be  taught  first  to  be  un- 
selfish, and  to  understand  that 
what  is  good  for  one  is  good  for 
all,  and  what  is  good  for  all  must 
be  good  for  one.  When  they  have 
learned  this  first  lesson  they  will  be 
able  to  grasp  the  larger  problem, 
and  they  will  be  able  to  understand 
that  they  must  have  larger  views 
than  those  contained  within  the 
confines  of  their  own  store  or  their 
own  line  of  trade  in  their  own  city 
or  town.  They  will  learn  that  the 
retail  problem  to  be  properly 
solved  includes  the  united  interests 
of  the  entire  retail  trade  of  the 
Dominion,  and  only  because  the 
government  of  the  earth  is  not  con- 
trolled by  one  great  commonwealth 
would  they  stop  at  the  boundary 
line  of  Canada.  In  our  opinion  all 
the  great  future  reforms  of  the 
world  will  be  evolved  through 
associations  or  unions  and  the 
hand  writing  can  be  seen  already 
upon  the  wall,  but  we  must  have 
patience  with  those  who  are  not 
yet  educated  in  the  great  trade 
^problems,  and  gradually  but  surely 
every  fair  minded  retailer,  large  or 
small,  who  is  not  already  enrolled 
under  our  banner  will  unite  with 
us  and  assist  in  carrying  out  the 
good  work. 

¥ ¥ ¥ 

Rock  Island  is  trying  to  secure 
the  "location  in  its  midst  of  a 
branch  the  Fairbanks  Scale  Com- 
pany intends  establishing  in 
Canada. 
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MANUFACTURERS  AND 
WHOLESALERS  WHO 
RETAIL  TO  CON- 
SUMERS. 

Perhaps  one  of  the  most  time 
worn  subjects  and  one  that  has 
been  discussed  more  regularly  and 
annually  from  generation  to  gener- 
ation than  all  other  subjects  by  all 
classesofthe  retail  trade  is  “Should 
Manufacturers  and  Wholesalers  sell 
direct  to  Consumers?”  The  unani- 
mous expression  of  opinion  from 
all  retail  dealers  in  every  line  of 
trade  is,  that  the  practice  is  very 
injurious  to  retail  merchants,  and 
it  is  also  considered  detrimental  to 
the  best  interests  of  all  those  manu- 
facturers and  wholesalers  who  prac- 
tice it. 

There  are  two  or  more  phases  of 
this  subject  that  should  be  carefully 
considered  by  the  manufacturers 
and  the  wholesalers  who  sell  direct 
to  consumers.  We  have  heard  very 
many  arguments  produced  by  the 
manufacturers  and  wholesalers  why 
they  resort  to  this  custom.  We 
have  been  told  by  some  who  are 
charged  with  this  practice  that  they 
do  not  sell  in  a general  way  to  the 
public,  they  sell  only  to  their  em- 
ployees, and  the  employees  of 
other  wholesale  houses  in  the  same 
line,  and  also  to  travellers,  who  re- 
ciprocate by  selling  to  them,  from 
their  warehouses.  They  state  also 
that  if  they  refused  to  sell  the 
above  class,  that  they  would  go  to 
their  competitors,  and  that  they 
would  be  only  too  glad  to  supply 
them.  Other  wholesale  houses  state 
that  they  never  refuse  to  sell  to 
anyone,  only  they  rebate  back  to 
their  customers  any  profit  they 
make  over  and  above  the  whole- 
sale cost. 

Some  Toronto  wholesale  houses 
make  no  pretence  to  hide  the  fact, 
they  tell  us  plainly  that  they  sell  to 
so  few  retail  merchants  in  the 
city  that  it  is  immaterial  whether 
the  local  trade  like  it  or  not,  they 
depend  entirely  on  the  trade  of  the 
outside  cities  and  towns.  Others 
again  in  the  wholesale  grocery  line 
have  told  us  that  the  reason  why 


they  sell  to  some  large  consumers 
is  that  if  they  did  not  sell,  the 
consumers  would  order  from  Ham- 
ilton, London  or  Montreal  and  they 
are  obliged  to  do  it  in  self  defence, 
but  they  are  willing  to  assist  in  any 
plan  to  remedy  the  evil.  We  must 
admit  therefore  that  when  all  the 
reasons  have  been  compiled  that 
the  custom  has  grown  up  and 
exists  because  no  definite  plan  has 
been  arrived  at  by  the  retail  trade. 
Instead  of  the  units  protesting  as 
individuals  some  rule  of  action 
should  be  laid  down  and  strictly 
adhered  to  through  our  association 
by  the  officers  and  members  of 
every  section  of  the  retail  trade 
throughout  the  length  and  breadth 
of  the  Dominion.  A case  was  laid 
before  us  only  last  week  where  a 
customer  called  upon  a retail  boot 
and  shoe  dealer  and  asked  to  look 
at  a certain  make  of  shoe,  the  pro- 
prietor who  had  just  come  in  from 
the  manufacturers,  recognized  the 
customer  as  one  whom  he  had 
noticed  looking  at  shoes  in  the 
warehouse  ; he  stepped  up  and 
served  the  customer  and  quoted 
him  the  wholesale  cost  price,  and 
the  customer  remarked  that  was 
exactly  what  he  was  offered  the 
same  shoe  for  at  wholesale,  and  he 
didn’t  think  the  wholesale  people 
should  fool  him  by  quoting  him 
retail  prices  when  they  told  him 
that  he  would  have  to  pay  consider- 
ably more  in  a retail  shop.  This 
illustrates  the  folly  of  selling  goods 
in  wholesale  houses,  and  shows  the 
evil  effect  the  system  has  upon  all 
concerned.  Some  wholesale  houses 
boast  that  they  never  refuse  to 
sell  at  retail  but  they  always  make 
the  retail  public  pay  good  long 
prices  and  give  illustrations  of  how 
customers  who  thought  they  were 
buying  at  wholesale  prices  were 
really  paying  fifty  per  cent,  more 
than  the  highest  retail  price. 

Whether  the  goods  are  sold  at 
wholesale  or  retail  prices  the  effect 
on  the  retail  trade  has  been  proven 
to  be  very  injurious,  and  the  evil 
result  is  so  far  reaching  that  it 
comes  back  on  the  wholesaler  and 


he  suffers  in  the  end.  In  our  long 
experience  in  both  the  wholesale 
and  retail  trade  we  believe  that 
wholesale  houses  who  are  equipped 
with  a staff  sufficient  to  handle 
their  trade  cannot  afford  thetime  of 
their  clerks  to  be  taken  up  by  serv- 
ing some  fastidious,  time  wasting  re- 
tail customers  who  are  never  conten- 
ted until  they  have  seen  everything 
in  the  warehouse  and  after  having 
parcel  after  parcel  pulled  down 
they  either  purchase  a few  cents 
worth  by  breaking  packages  or 
dozen  lots  or  depart  with  that  time 
honored  remark  so  delightful  to  all 
retail  merchants.  “ We  were  only 
looking  round  to-day  we  will  call 
tomorrow.” 

The  clerk  having  been  forced  to 
waste  his  time  and  the  proprietor 
who  has  been  closeted  in  his  office  is 
wondering  why  his  city  and  country 
customers  are  growling  so  much 
because  their  orders  are  not  filled 
promptly. 

The  remedy  for  all  this  lies  at 
our  door,  we  must  take  the  advance 
step,  and  now  that  our  organiza- 
tion is  so  rapidly  reaching  out  into 
every  city  and  town  in  the  Dom- 
inion we  are  in  a strong  position 
and  prepared  with  what  we  want, 
and  ready  to  consult  in  a friendly 
and  judicious  way  with  the  manu- 
facturers and  wholesalers  and  when 
an  agreement  is  arrived  at  we  will 
have  it  signed  by  every  manufac- 
turer and  wholesaler  in  all  lines  of 
trade,  and  we  will  then  be  able  to 
tel!  and  report  to  every  section  of 
trade  throughout  the  Dominion 
within  twenty-four  hours  who  are 
. our  friends  and  who  are  opposed 
to  the  best  interests  of  all. 

The  draft  agreements  are  being 
prepared  now  and  we  hope  shortly 
to  have  a conference,  with  the 
manufacturers  and  wholesalers  on 
the  subject,  having  satisfied  our- 
selves fully  on  all  the  legal  objec- 
tions and  doubts  that  have  been 
brought  forward,  and  we  trust  that 
every  member  in  every  section  will 
give  their  officers  their  strongest 
and  most  active  support  in  carry- 
ing out  whatever  may  be  decided 
upon  by  the  joint  conference. 
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A SIDE  LIGHT  FROM  HAMIL- 
TON ON  THE  PROPOSED 
BUSINESS  TAX 

Reports  that  have  been  gathered 
from  various  cities  and  towns  in 
the  Province  all  show  that  the  ap- 
plication of  the  business  tax  will 
prove,  as  we  first  estimated,  to  be 
an  extra  burden  on  all  retail  mer- 
chants by  the  great  removal  of  the 
present  amount  of  personalty  tax- 
ation from  the  manufacturers  and 
wholesalers. 

As  an  illustration  of  how  the  tax 
wiil  affect  the  retail  merchants  of 
Hamilton,  we  have  ascertained 
through  the  kindness  of  the  Ham- 
ilton Assessment  Commissioner  the 
following  figures  : — 

Retail  Property  : 

Present  assessed  value  of  Real  Estate, 
$2,934,310. 

Present  assessed  value  of  Personalty, 
$645,150. 

Taxes  paid  now,  $12,903. 

Taxes  to  be  paid  Business  Tax,  $15,405. 12. 

Wholesale  Property  : 

Present  assessed^  value  of  Real  Estate, 
$435,940. 

Present  assessed  value  of  Personalty, 
$649,200. 

Taxes  paid  now,  $12,984. 

Taxes  to  be  paid  Business  Tax,  $2,228. 6S. 

Manufacturing  Property  : 

Present  assessed  value  of  Real  Estate, 
$1,574,870. 

Present  assessed  value  of  Personalty, 
$797,590. 

Taxes  paid  now,  $15,951.80. 

Taxes  to  be  paid  Business  Tax,  $8,268.06. 

It  will  readily  be  seen  that  under 
the  proposed  bill  the  taxes  on  the 
retail  trade  will  be  increased  about 
twenty-five  per  cent.,  and  the  taxes 
on  the  wholesale  and  manufactur- 
ing trades  reduced  from  fifty  to 
eighty  per  cent.  ; and  this  is  not 
ail.  The  total  amount  raised  out 
of  the  whole  municipality  would 
be  much  less  than  is  now  collected, 
and  unless  the  seven  per  cent,  rate 
is  increased  very  considerably, 
three  or  four  mills  would  have  to 
be  added  to  the  present  twenty  to 
raise  the  amount  required,  and  as 
the  value  of  the  retail  property  is 
so  very  much  larger  than  the  other 
classes  they  would  be  again  saddled 
with  an  additional  tax. 

This  illustration  is  one  of  a num- 


ber to  show  what  an  unjust  mea- 
sure has  been  proposed,  and  to 
show  every  retail  merchant  the 
necessity  of  making  a strong,  ear- 
nest fight  to  oppose  its  application- 

In  Toronto  and  other  cities  the 
same  comparison  exists,  and  the  re- 
tail merchants  every  wherethrough 
the  efforts  of  our  Association,  are 
determined  to  defeat  this  iniquitous 
bill. 

¥ ¥ ¥ 

STAND  TOGETHER. 

Retail  merchants  all  over  this 
vast  Dominion  must  stand  together 
to-day  if  they  want  to  preserve 
their  just  rights  in  the  Provincial 
and  Dominion  Legislatures. 

Up  to  the  present  time  we  have 
never  been  regarded  as  a class 
worthy  of  notice,  because  a large 
number  of  us  have  been  afraid  to 
speak  out  when  we  knew  we  had 
been  imposed  upon,  for  fear  we 
might  offend  a customer  or  have 
public  opinion  turn  against  us.  As 
a class  we  are  the  largest  tax 
payers,  in  every  community,  and 
we  pay  all  the  duty,  wages,  freight 
expenses  and  all  other  outlays  on 
all  merchandise  and  all  products 
from  the  time  they  are  taken  to  the 
manufacturer  as  raw  products  until 
they  are  placed  on  our  shelves  for 
sale. 

As  a united  body  we  can  advise 
our  legislators  and  we  can  stand 
prepared  to  defend  our  rights  when 
any  attempt  is  made  to  interfere 
with  them. 

As  units  in  the  past  we  have 
been  helpless,  and  as  units  we 
would  be  powerless  to  defend  our- 
selves against  the  proposed  in- 
iquitous “ Business  tax  legislation” 
which  proposes  to  reduce  the 
wholesale  merchants’  taxes  on  per- 
sonalty by  eighty  per  cent,  and 
increase  the  retail  merchants’ 
taxes  on  personalty  by  twenty- 
five  per  cent,  but  now  that  we  are 
organized  we  can  defend  ourselves 
against  these  unfair  measures,  and 
we  give  notice  now  to  the  members 
of  the  Provincial  Legislature  on 


both  sides  of  the  house  that  if  they 
ignore  our  demands  for  a fair  and 
impartial  consideration  of  this  in- 
iquitous tax  bill  that  they  need 
not  look  for  our  support  when  they 
need  it.  We  are  a non-political 
body,  but  the  united  voice  of  every 
retail  merchant,  who  has  better 
opportunities  of  meeting  the  great 
body  of  the  electorate  who  visit 
our  stores,  than  any  other  class, 
can  change  the  complexion  of  any 
government,  and  will  do  so  if  we 
are  unfairly  treated. 

If  any  of  your  neighbors  are  not 
yet  in  the  ranks  urge  upon  them 
to  get  into  line  as  their  services  are 
needed  now. 

Farmers’  Institutes,  Cheese,  and 
Butter  Associations,  Fat  Stock 
Shows,  Fruit,  Honey,  Poultry, 
Swine  and  Breeders  Associations, 
Exhibitions  of  all  kinds,  Agricul- 
tural Colleges,  Labor  Bureaus, 
Exemptions  to  Manufacturers,  all 
of  which  are  receiving  monetary 
assistance  from  the  Government. 
We  ask  for  no  monetary  assistance, 
all  we  ask  is  that  fair  play  shall  be 
accorded  to  us  when  legislation  is 
considered  that  affects  our  interests. 

¥ ¥ ¥ 

A Company  has  been  formed 
in  Berlin,  Germany,  to  purchase 
meat  in  the  vast  country  opened 
up  by  the  great  Siberian  railroad. 
For  this  purpose  salted  meat  will 
be  packedin  4-kilogram  (8.8-pound) 
packages  and  transported  in  car- 
lots  of  10,000  kilograms  (22,000), 
and  then  brought  for  sale  to  the 
great  central  meat  market  of  Ber- 
lin. Only  the  better  cattle  will  be 
slaughtered  for  the  company,  re- 
presentatives of  which  start  on  the 
journey  to  make  arrangements  in  a 
few  days.  The  expenses  for  trans- 
port duty  and  other  outlays  are 
placed  at  3,500  marks  ($833)  for 
a carload  of  10000  kilogrrams 
(22,000  pounds).  The  imports  are 
expected  to  begin  in  the  spring. 


FARMER  STOREKEEPERS. 


rtASSOCSATIO/V 

/ / TOJPICS 

\Lajv_d_  reports 


A CHECK  ON  TICKET 
SELLERS. 


A DELEGATE  CITY. 


The  Retail  Merchants  Associa- 
tion of  San  Francisco,  Cal.,  have  a 
‘‘Charities  endorsement  Commit- 
tee” and  no  collector  of  funds,  or 
seller  of  tickets  for  any  charitable 
purpose  in  that  city  need  ask  the 
merchants  for  assistance  unless 
they  present  a card  of  endorsement 
from  the  association.  The  duty  of 
the  Committee  is  to  look  into  the 
affairs  of  all  public  or  private 
charities,  and  if  they  are  not  con- 
ducted according  to  what  they 
consider  is  economic  or  profitable 
they  will  not  endorse  them  and  the 
merchants  in  that  case  do  not  sub- 
scribe. This  should  be  followed  by 
our  Association  everywhere. 

¥ ¥ ¥ 

THEY  SHOULD  HAVE  A 
CHARITIES  ENDORSE- 
MENT COMMITTEE. 

Recently  the  members  of  the 
Boston  Retail  Merchants  Associa- 
tion and  others  were  solicited  to 
contribute  to  an  apparently  deserv- 
ing object  of  charity.  A generous 
supply  of  checks  was  the  result. 
All  these  checks  were  cashed  at  the 
bar  of  a liquor  saloon  located  a few 
steps  from  one  of  the  main  streets. 
— Boston  Merchants  Association 
Bulletin. 

¥ ¥ ¥ 

It  is  said  that  tne  Bankers  Con- 
vention which  met  in  San  Fran- 
cisco last  mcnth  has  probably  done 
the  Retail  Merchants  of  the  city 
more  real  good  than  all  the  gather- 
ings that  have  met  there  in  the  last 
five  years. 

¥ ¥ ¥ 

The  date  of  the  annual  dinner 
of  the  California  Retail  Merchants 
Association  this  year  has  been  set 
for  December  8th. 


In  the  last  ten  years  San 
Francisco  has  spent  nearly  half 
a million  dollars  on  illuminations 
and  street  decorations  for  great 
public  gatherings,  and  has  not  a 
cent  to  show  for  it  to  day.  The 
money  has  been  raised  almost 
wholly  by  subscription.  Some  of 
the  heavier  items,  are,  roughly  : 
Christian  Endeavor  Convention, 
$67,000  ; Welcome  to  the  Soldiers, 
$65,000 ; Admission  Day  Semi- 
Centennial,  $48,0:0;  Welcome  to 
President  McKinley,  $33,000  ; 
Epworth  League  Convention, 
$61,000  ; Knights  of  Pythias  Con- 
vention, $60,000.  For  the  Knights 
Templar  Conclave  that  will  meet 
here  in  1904,  probably  not  less 
than  $70,000  will  be  collected.  It 
is  a poor  convention  that  cannot 
count  on  thirty  or  forty  thousand 
dollars  for  its  entertainment  in  this  • 
generous  city.  Year  after  year,  the 
money  is  cheerfully  given,  and  as 
cheerfully  burned  up.  Part  of  it,  . 
at  least,  Mr.  B.  R.  Maybeck,  a San 
Francisco  architect,  thinks,  might 
be  devoted  to  enhancing  the  city’s 
permanent  beauty  ; and  he  offers 
a valuable  suggestion  to  that  end. 

¥ ¥ ¥ . 

Mrs.  Bingo  : “You  must  be  careful 
what  you  say  to  the  cook,  dear,  or  she 
will  leave.’’ 

Bingo  : “Why,  was  I hard  on  her  ?’’ 

“Were  you  ? Why,  anyone  would 
have  thought  you  were  talking  to  me  !” 

¥ ¥ ¥ 

Visitor:  “You  don’t  mean  to  tell  ine 
that  you  have  lived  in  this  out-of-the- 
way  place  for  fifteen  years  ?” 

Citizen  : “I  have,  for  a certainty.’’ 

Visitor:  “Pm  surprised.  I can’t  see 

what  you  can  find  here  to  keep  you 
busy.” 

Citizen:  “Neither  can  I.  That’s 

why  1 like  it.’’ 


We  have  asked  the  question 
more  than  once,  how  is  the  large 
proportion  of  Canadian  farmers 
who  try  storekeeping  to  be 
accounted  for  ? And  we  are  as 
yet  without  a satisfying  answer. 
Another  thing  that  adds  to  one’s 
wonder  is  that  a very  considerable 
number  of  those  who  wish  to  be 
merchants  are  farmers  in  the  pro- 
vince of  Quebec.  How  are  we  to 
account  for  this  when  we  have 
been  told,  for  a hundred  years, 
how  conservative  is  the  French 
Canadian  habitant — the  meaning 
of  habitant  is  a small  rural  pro- 
prietor or  farmer — how  happy  in 
his  surroundings,  how  little  desiring 
change  ! It  used  to  be  said  that 
the  Montreal  and  Quebec  com- 
mercial travellers  of  a generation 
ago  coaxed  many  a habitant  to  be- 
come a shop-keeper,  flattering  him 
with  the  ease  of  the  occupation, 
with  visions  of  wealth  thereby  to 
be  gained,  and  flattering  his  wife 
that  she  might  become  the  Lady 
Bountiful  of  the  parish.  Rarely 

was  the  vision  fulfilled.  Rarely 

did  the  simple-minded  farmer  be- 
come a successful  merchant.  He 
lacked  knowledge  of  merchandise, 
knowledge  of  accounts,  knowledge 
of  human  nature.  Most  often  he 
made  an  ignominious  failure,  and 
was  saddled  with  debt  for  many  a 
day. 

Here  are  some  specimens  of  the 
farmer  storekeeper  : 

Having  formerly  been  peddlers 
among  the  farmers  of  that  section, 
Price  Bros,  opened  a regular  store 
business  at  Iberville,  east  of  Mont- 
real, in  the  spring  of  1902.  They 
have  been  sued  on  several  recent 
occasions,  and  made  an  offer  to 
their  creditors  last  week  of  25 
cents  on  the  dollar,  which  they 
have  since  amended  to  35  cents. 

L.  Lacombe,  formerly  a farmer, 
and  who  began  storekeeping  at 
St.  Victor  de  Tring,  a little  more 
than  a year  ago,  has  arranged  to 
pay  his  creditors  50  per  cent,  of 
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ROSE’S  PHOSPHOREX 
NATURAL  COLOR  COMPOUND. 

The  great  remedy  of  the  age  for  restoring  grey  hair  to 
its  natural  color,  no  matter  what  its  former  shade.  It 
is  not  a dye,  but  does  its  work  by  supplying  proper 
nourishment  and  restoring  the  pigment  through  the 
follicies  or  hair  bulb.  $i.co  at  drug  stores,  or— 
THE  PHOSPHOREX  CO,  Limited, 

Office  & Parlors,  43  Yonge  St.  Arcade,  Toronto 

Correspondence  Solicited 


their  claims.  It  is  to  be  hoped  he 
will  quit  storekeeping. 

A.  Chouinard,  a farmer  and 
fisherman  at  L’Anse  au  Gresfonds, 
on  the  Gaspe  Coast,  who  has  also 
been  doing  a limited  store  business 
for  several  years,  is  unable  to  pay 
in  full,  and  proposes  a compromise. 

The  assignment  is  noted  of. 
Joseph  Pigeon,  general  retail  deal- 
er, at  Beloeil,  Que.  This  is  an- 
other case  of  the  farmer  store- 
keeper with  the  usual  results.  In 
1899  he  engaged  in  business  as  one 
of  the  firm  of  Archambault  & 
Pigeon,  who  became  embarrassed 
and  compromised  at  90  cents  in 
January,  1901.  In  March  follow- 
ing the  firm  dissolved,  Pigeon  con- 
tinuing alone,  but  he  has  done  no 
better.  About  ten  days  ago  a 
seizure  was  put  in  on  a past  due 
claim,  and  he  has  now  put  his 
affairs  in  the  hands  of  an  assignee. 
— Monetary  Times. 

¥ ¥ ¥ 

UNITED  STATES  IMMIGRA- 
TION. 

The  immigration  of  aliens  of  a 
not  wholly  desirable  class  into  the 
United  States,  seems  to  be  increas- 
ing to  an  alarming  extent,  notwith- 
standing the  restrictions  imposed 
by  the  authorities.  The  annual 
report  of  the  Bureau  of  Immigra- 
tion, for  the  year  just  closed,  shows 
a large  increase  of  steerage  im- 
migration, compared  with  last  year, 
the  aggregate  for  the  fiscal  year  of 
1903  being  857,046,  or  an  increase 
of  208,303,  which  is  32  per  cent. 
The  statistics  show  that  the  United 
States  are  receiving  an  increased 
number  of  immigrants  from  all 
foreign  sources.  Of  the  total 
steerage  immigration,  there  came 
from  Europe  814,507,  from  Asia 
29,960,  and  from  all  other  sources 
12,573.  Including  the  cabin  pas- 
sengers, the  total  income  of  aliens 
to  the  United  States  during  the 
year  aggregated  921,315,  or  105,- 
043  more  than  the  greatest  number 
heretofore  reported  for  any  one 
year.  Of  these,  230,622  came  from 


Italy,  and  206,011  from  Austria- 
Hungary.  Russia  sent  136,093  ; 
Germany,  40,036  ; Sweeden,  46,- 
028;  while  England  was  the  home 
only  of  26,219,  and  Ireland  of 
35,310.  Japanese  immigrants  in- 
creased by  5,698  and  Chinese  by 
560,  compared  with  last  year. 
The  total  amount  of  money 
brought  by  613,164  steerage  pas- 
sengers into  the  United  States  was 
$16,177,513.  The  number  of  re- 
jections, exclusive  of  those  denied 
admission  at  the  land  boundaries 
of  the  United  States  was  8,769, 
nearly  double  these  of  the  preced- 
ing year. 

¥ ¥ ¥ 

THE  DELIVERY  WAGON. 

The  delivery  wagon  offers  a fine 
opportunity  for  advertising,  says 
an  American  exchange.  It  goes 
everywhere  and  is  seen  by  every- 
one. It  is  a constant  reminder  of 
the  store  it  represents.  A spic  and 
span  wagon  drawn  by  a well- 
groomed  horse  always  makes  a 
good  impression.  It  indicates 
enterprise  and  suggests  a bright, 
clean  store  and  fresh  goods. 

A dilapidated,  paintless  wagon 
and  broken  down  horse  give  the 
opposite  impression.  They  lead 
the  observer  to  think  that  the 
merchant  who  owns  this  seedy  out- 
fit must  be  like  his  horse,  a back 
number. 

It  pays  to  keep  a good  horse 
and  an  attractive  wagon. 

¥ ¥ ¥ 

“ Does  my  whistling  disturb  you  ?” 

“ Oh,  not  in  the  least.  I’m  used  to 
hearing  men  whistle.  I’m  a collector 
for  a millinery  house.” 


The  various  companies  trans- 
acting fire  business  in  London,  in 
1901,  covered  risks  for  £975,014,- 
385.  Now  municipal  mutual  in- 
surance is  started,  and  fifteen  Lon- 
don authorities  propose  to  take  it 
in  hand.  We  note  that  not  more 
than  $5,000  will  be  retained  on  any 
one  risk  ; it  is  stated  that  arrange- 
ments have  been  made  for  the  rest 
to  be  underwritten,  so  the  munici- 
pal authorities  will  have  to  fall 
back  on  either  the  fire  offices  or 
Lloyd’s  somehow.  The  School 
Board  of  London  prudently  de- 
clines to  carry  any  special  hazards 
— such,  for  instance,  as  schools 
which  are  near  to  timber  yards. 
These  risks  the  fire  offices  are  be- 
nevolently allowed  to  retain  them- 
selves. Altogether  the  experiment 
is  a curious  one.  — London  Review. 

¥ ¥ ¥ 

After  an  examination  of  the 
affairs  of  the  Mutual  Life  Com- 
pany of  New  York,  asked  for  by 
the  company,  which  occupied  the 
entire  examining  f jrce  of  the  New 
York  Department  from  January 
2nd  to  September  21st,  1903, 

every  dollar  of  the  hundreds  of 
millions  handled  by  the  company 
from  January  1st,  1898,  to  Janu- 
ary 1st,  1903,  was  checked  and 
found  accounted  for  in  strict  accord- 
ance with  the  laws  of  the  State.  In 
his  official  sanction  of  the  findings 
of  the  ex  rminers,  the  Superinten- 
tendent  of  Insurance  says  : “ I think 
it  fitting  to  note  the  unusual  extent 
and  thoroughness  of  this  examina- 
tion and  the  evidence  which  it 
bears  to  the  conscientious  and  care- 
ful management  of  this  large  in- 
stitution.’ 


One  of  the  causes  of  the  labor 
troubles  in  the  shoe  trade  at  Que- 
bec, says  the  Montreal  Gazette,  is 
a rule  of  the  union  which  subjects 
a member  to  a penalty  if  he  does 
more  than  a fixed  amount  of  work 
in  a week.  “ It  is  a rule  that  robs 
both  the  employer  and  the  good 
man,  and  one  that  neither  the  good 
man  nor  the  employer  should  have 
to  submit  to.  The  prize  of  success 
is  not  won  by  loafing,  whether  such 
loafing  is  voluntary  or  enforced.” 

¥ ¥ ¥ 

The  Canada  Furniture  Com- 
pany’s sawmill  at  Wiarton,  Ont., 
was  on  the  22nd  October,  destroyed 
by  fire,  at  a loss  of  about  $6o,ooo, 
including  several  hundred  thous- 
and feet  of  lumber,  partially 
covered  by  insurance.  On  the 
same  date,  one  of  the  Flavelle 
Milling  Company’s  elevators  at 
Lindsay,  Ont.,  took  fire,  and  was 
damaged  to  the  amount  of  some 
thousands  of  dollars,  insured. 

♦ ¥ ¥ 

The  Montreal  Street  Railway 
has  expended  during  the  last  few 
months,  the  sum  of  $125,000  in  new 
closed  cars.  They  are  each  fitted 
with  air  brakes,  and  with  four 
motors,  of  40  horse  power  each. 
Heavier  cars  mean  heavier  equip- 
ment generally,  and  whereas  a few 
years  ago  a 72  pound  rail  was  the 
heaviest  in  use,  now  all  the  rails 
being  laid  are  96  pounds  to  the 
yard.  This  year  the  city  will  re- 
ceive 10  per  cent,  of  the  railway 
company’s  gross  receipts. 

¥ ¥ ¥ 

H.  W.  Wilson,  dry  goods  re- 
tailer, Ottawa,  lately  reported  as 
preparing  a statement  of  his  affairs, 
and  as  likely  to  offer  75c.,  on  lia- 
bilities of  about  $11,000,  has  as- 
signed. 


FROM  THE  EMPIRE  OF 
JAPAN. 

The  National  Cash  Register  Com- 
pany, of  Dayton,  Ohio,  has  been 
awarded  a diploma  by  the  Imperial 
Commission  of  the  Fifth  National  In- 
dustrial Exhibition  of  Japan.  The 
judges  were  composed  exclusively  of 
Japanese  scientists,  who  classed  the 
“National”  registers,  “Hors  Con 
cours”  (beyond  competition.)  The 
diploma  translated  into  English  reads 
as  follows  : 

To  the  National  Cash  Register 
Company,  City  of  Ohio,  U.  S.  A.  : 
The  Cash  Register:  The  above 

described  machine,  which  was  exhibit- 
ed at  the  Reference  Building  in  the 
Fifth  National  Exposition  held  in  the 
year  of  the  36th  Meiji,  the  year  of 
2563d  establishment  of  the  empire  of 
Japan,  we  recognize  to  be  specially 
beneficial.  Therefore,  in  obedience  to 
the  command  of  His  Royal  Highness 
Prince  Takehito,  the  President  of  the 
Exposition,  I hereby  express  our  feel- 
ing of  gratitude. 

Baron  Tosuke  Hirata, 

The  Vice  President  of  the 
Fifth  National  Exposition. 
Meiji  36th  year,  7th  month,  1st  day. 

♦ ¥ ¥ 

A Prince  Edward  Island 
paper  says  that  our  oyster  fisher- 
men ought  to  reap  a good  harvest 
this  year.  The  price  is  $5.50  for 
common  oysters,  and  $675  for 
hand-picked.  The  shipments  this 
season  so  far  are  only  about  half 
what  they  were  this  time  last  year. 

¥ ¥ ¥ 

MESSRS.  J.P.  Murray, oIToronto, 
W.  J.  L.  McKay,  of  Orangeville 
and  others,  have  formed  a com- 
pany to  be  known  as  the  Sprouted 
Food  Company,  with  a capital  of 
$100,000. 


FOR  THE  BOARD  OF 
EDUCATION. 

As  a class,  Retail  Merchants  are 
the  largest  tax-payers,  and  as  the  matter 
of  public  and  high  school  expenditure 
amounts  to  a large  percentage  of  the 
general  receipts,  it  is  important  that 
we  have  representatives  upon  the 
Board  of  Education  who  will  see  that 
the  best  re  ults  are  obtained  each  year 
for  the  enormous  outlay. 

Business  men  generally  who  engage 
boys  all  complain  of  their  poor  hand- 
writing, and  the  lack  of  continuity  the 
modern  boy  possesses.  Some  charge 
this  unfortunate  condition  of  affairs  to 
the  number  of  subjects  the  boys  are 
compelled  to  take  up,  and  the  need  of 
more  thoroughness  and  devotion  to  the 
chief  and  main  subjects  that  are  re- 
quired from  boys  by  business  men. 
Whatever  the  cause  is  it  should  be 
remedied,  and  it  can  only  be  done 
through  those  who  we  elect  as  our 
representatives,  and  we  are  pleased  to 
learn  that  Mr.  G.  E.  Gibbard,  the  well- 
known  druggist,  has  allowed  his  name 
to  come  before  the  electors.  Mr. 
Gibbard  possesses  qualities  that  well 
fit  him  for  the  position,  having  a good 
business  and  technical  education,  he 
can  grasp  easily  what  the  boys  and 
girls  best  require  in  the  practical  busi- 
ness affairs  of  every  day  life.  He  is  a 
good  public  speaker  and  fearless  in  his 
expressions,  and  the  interests  of  busi- 
ness men  as  well  as  all  other  classes 
would  be  properly  looked  after  if  he 
should  be  elected  to  the  Board.  We 
hope  that  every  Retail  Merchant  will 
make  a special  effort  to  see  that  his 
election  is  secured. 

¥ ¥ ¥ 

THE  STANDARD  VINEG1R  CO. 

The  Standard  Vinegar  Co.,  72  Ool- 
borne  Street,  Toronto,  have  won  an 
enviable  reputation  for  their  products. 
They  are  the  sole  manufacturers  of  ths 
Concord  and  Niagara  Grape  Vinegars, 
which  for  strength,  aroma  and  flavor  is 
unsurpassed  in  excellence.  They  are 
also  the  makers  of  the  Standard  White 
Wine  and  Cider,  also  English  Malt, 
and  Concentrated  Vinegars.  The  trade 
is  invited  to  examine  and  test  these 
goods.  The  Standard  Vinegar  Co. 
guarantee  that  they  are  unsurpassed  in 
quality  by  the  products  of  any  factory 
in  the  Dominion. 
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WILLING  TO  SHARE  THE 
HONOUR. 


SOCIAL  STRUGGLE  EXTENDS 
TO  ALL  RANKS. 

“ There  are  but  four  classes  at 
home,”  said  an  Englishman,  after 
five  years’  residence  in  the  United 
States,  “the  peerage,  the  gentry, 
tradespeople  and  working  folk. 
There  are  five  hundred  classes  in 
America!  In  yonder  big  shop 
where  I am,  the  owner  is  looked 
upon  as  a sovereign  by  his  clerks  ; 
the  saleswomen  speak  to  a floor- 
walker with  bated  breath  ; the 
drivers,  the  messengers,  the  cash- 
boys,  the  porters,  each  form  a 
different  social  rank.  Nobody 
thinks  of  equality.  In  every  alley 
in  New  York  there  is  an  exclusive 
aristocratic  set  to  which  other  sets 
are  working  up,  struggling  to  enter. 
My  head  swims.  I have  made  up 
my  mind  to  go  home,  where  the 
footing  of  every  man  is  secure. 

* * * 

MODERN  SHOW  CASES. 

As  rents  increase  the  space  for  the 
display  of  goods  in  stores  of  Retail 
Merchants  become  more  valuable,  and 
the  object  should  be  to  utilize  as  much 
space  as  possible.  One  of  the  best 
investments  is  a modern  show  case 
even  if  you  have  to  sell  the  old  ones 
at  a loss.  An  illustration  showing  a 
modern  up-to-date  case  can  be  seen 
on  page  107  which  is  manufactured  by 
the  Canadian  Show  Case  Company. 
This  company  have  been  before  the 
public  for  some  years  and  they  manu- 
facture every  design  for  every  class  of 
business.  It  will  pay  you  to  send  for 
their  catalogue  and  get  their  quotations. 
They  can  supply  you  promptly  for 
your  holiday  trade. 

[¥  ¥ * 

Rounders  : “ My  dear  fellow,  I can’t 
see  how  you,  with  all  your  poverty, 
manage  to  keep  out  of  debt.” 

Hardup  : “ Simplest  thing  in  the 

world.  I have  no  credit.” 


Patient:  “No,  doctor,  there  isn’t 

any  particular  pain,  but  somehow  I feel 
as  if  I were  going  to  die.” 

Doctor  (who  has  been  called  out  of 
bed  at  two  o’clock  in  the  morning): 
“ Let  me  feel  your  pulse.  (After  a 
moment)  Have  you  made  your  will  ?’’ 

Patient  (alarmed)  : “ No,  but ” 

Doctor  : “ Who  is  your  lawyer  ?” 

Patient:  “Squire  Studds.  Why, 

do  you  think ” 

Doctor  : “ Then  you  had  better  send 

for  him.  Who  is  your  minister  ?” 
Patient  (still  more  alarmed):  “ Rev. 

Mr.  Saintly.  Am  I ” 

Doctor  : “ I think  he  had  better  be 

sent  for.” 

Patient  (badly  frightened):  “Oh, 

doctor,  do  you  really  think  I’m  going  to 
die  ?” 

Doctor  : “ No,  I don’t.  There’s 

nothing  at  all  the  matter  with  you,  but  I 
hate  to  be  the  only  man  who  has  been 
made  a fool  of  to  night.” 

¥ ¥ ¥ 

Jinks:  “Johnson  wants  to  borrow 

£10  from  me.  Do  you  think  he  is  good 
for  that  amount  ?” 

Binks : “Yes,  with  proper  securi- 

ties ?” 

“What  securities  would  you  suggest  ?” 
“A  chain  and  padlock,  a pair  of  hand- 
cuffs, and  a dog.  That  would  be  enough 
to  hold  him.” 

¥ ¥ ¥ 

WINDOW  CARDS  AND 
TICKETS. 

It  has  been  demonstrated  beyond 
any  doubt  years  ago,  that  the  retail 
merchants  whose  goods  are  ticketed  in 
the  windows  or  in  the  store  obtain 
better  results  from  their  sales  than 
those  merchants  who  never  ticket  their 
goods. 

In  order  however  to  get  the  best  re- 
sults from  window  cards  or  tickets  they 
must  be  clean  and  properly  written. 
A poorly  written  ticket  is  a discredit 
to  any  store  and  characterizes  the  place 
as  untidy  and  indifferent. 


We  have  much  pleasure  in  recom- 
mending F.  Williams,  Window  Card 
and  Ticket-writer  whose  address  is 
No.  11  Richmond  Street  East,  opposite 
the  Confederotion  Life  Building.  Mr. 
Williams  is  a clever  writer,  and  a 
trustworthy  business  man.  Hundreds 
of  Retail  Merchants  will  bear  testimony 
for  him  and  outside  Merchants  re- 
quiring cards  or  tickets  can  safely 
leave  their  orders  with  him,  and  he 
will  do  them  right,  both  as  to  price 
and  quality.  If  you  want  to  make  a 
special  display  for  the  holiday  season 
he  will  attend  to  your  order  promptly. 

¥ ¥ ¥ 

Sandy  M’Quirk  (to  porter,  who  has 
been  about  ten  minutes  looking  after  his 
luggage) : “ Mon,  I con-see-der  ye’ve 

been  verra  obleegin.’  Wall]  ye  tak  a 
peench  o’  snuff?” 

¥ ¥ ¥ 

Birds  cannot  open  the  foot  when  the 
leg  is  bent ; that  is  the  reason  why  they 
do  not  fall  off  their  perches.  If  you 
watch  a hen  walking,  you  will  notice 
that  it  closes  its  .toes  as  it  raises  the 
foot,  and  opens  them  as  it  touches  the 
ground. 

¥ ¥ ¥ 

A PRAYER 

Lord,  save  our  land  from  politics, 

0,  hear  my  earnest  prayer, 

For  more  infernal  knavish  tricks 

Could  not  be  played  by  ten  old  Nicks 
From  h — 1 or  any  where. 

In  this  fair  Canada  of  ours 

We’re  taxed  and  ruled  to  death  ; 

0,  exercise  Thy  mighty  powers, 

And  help  us  in  these  needful  hours, 

Or  else  they’ll  tax  our  breath. 

Five  paltry  millions,  Lord,  are  we, 

And  Governments  have  nine  ; 

Our  country  cries  from  sea  to  sea, 

“From  Grit  and  Tory  set  us  free," 

The  glory  shall  be  Thine. 

Thousands  of  civil  servants,  Lord, 

Too  easy  times  have  got ; 

They  toil  with  neither  pen  nor  sword, 

But  year  in,  year  out,  lucre  hoard — 

A most  uncivil  lot. 

Lord  sa ve  11s  from  the  vampire  brood 
Of  Grit  and  Tory  tramps  ; 

Be  with  the  toiling  mass,  whose  food 

Thou  erst  provides,  source  of  all  good 
Accept  our  humble  thanks.  Amen. 

Gordon  Shkriff, 

Merchant  Tailor, 

Toronto. 
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BAKERS’, 

CONFECTIONERS’ 

AND 

DRUGGISTS’ 
FLOOR  CASES, 
Same  as  Cut. 


No.  19  ILLUMINATED. 


GROCERS’ 

COUNTER  CASES, 

NOTION  CASES, 

CONFECTIONERS’ 

CASES, 

JEWELERS’ 

CASES. 


Please  write  name  in  full.)  CANADIAN  SHOW  CASE  CO.,  A T DiRRA»GA« 

Office  and  Showroom  : — 92  Adelaide  St.  West.  ’Phone  Main  4519.  Factory  Cor.  Sheppard  and  Adelaide  Sts. 


EDUCATION  FOR  BUSINESS. 

The  importance  of  a thorough  com- 
mercial training  is  now  recognized  as 
highly  advantageous  to  any  young  man 
or  woman  entering  on  a business 
career.  Many  also  who  are  occupying 
clerical  positions  would  be  greatly 
benefitted  by  gaining  a thorough 
technical  knowledge  of  their  work. 

We  would  turn  the  attention  of  our 
readers  to  the  advertisement  on  page 
91  of  the  Canadian  Correspondence 
College.  This  is  a purely  Canadian 
institution  chartered  under  Canadian 
laws  and  its  business  career  should 
especially  appeal  to  our  readers.  The 
college  has  been  successful  in  preparing 
the  employees  of  Insurance  Companies 
for  the  various  examinations  and  the 
commercial  branch  is  equally  well 
developed.  This  institution  teaches 
entirely  by  mail  and  its  faculty  list  is 
composed  of  eminent  teachers. 


gMIIIIHIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIinii^ 

I SILENT  SALESMEN  I 

= In  the  shape  of  attractive  E 

= SHOW  CARDS  make  a E 

= good  window  advertise-  E 

= ment,  and  brings  busi-  E 

= ness.  E 

= For  quotations  on 

| DISPLAY  SHOW  CARDS,  | 

§ COTTON  SIGNS,  | 

| XMAS.  MOTTOES,  ETC.  | 

| Send  to  E 

F.  WILLIAMS, 

E 11  Richmond  St.  East,  Toronto.  E 
’Phone  Main  4574 

^iimiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiir; 


According  to  the  Gazette,  it  is 
the  intention  of  Messrs.  Samuel 
May  & Co.,  billiard  supply  manu- 
facturers, and  the  Alward  Cash 
Register  Manufacturing  Company, 
both  Toronto  firms,  to  open 
branches  presently  in  Montreal. 
Each  house  will  employ  in  the 
neighborhood  of  fifty  hands,  it  is 
said. 


One  of  the  best  indications  of 
an  approaching  general  election  is 
the  voting  of  over  812,000,000  in 
railway  subsidies  by  the  Dominion 
Parliament  in  the  dying  days  of 
the  session.  With  such  an  amount 
of  swag  in  sight  there  will  surely 
be  “something  doing”  out  on  the 
sidelines  besides  the  constructing 
of  railways. — Saturday  Night. 


This  is  the  only  Ice-Making  Machine 
in  the  world  that  makes  ice  without 
chemicals,  and  can  be  operated  by 
any  person,  even  a child. 

A perfect  working  machine  can 
now  be  seen  at  hi  Victoria  Street, 
City.  Will  be  pleased  to  have  you 
call  and  examine  it,  and  see  the  ice 
produced. 

Pure  ice  from  pure  water  is  what 
this  machine  guarantees  to  the  public. 


The  Cormack  Mfg,  Co. 

Capital  $50,000.00 
In  shares  of  $50  each. 


A few  shares  of  stock  in  this  Com- 
pany for  sale.  For  prospectus  and 
full  particulars,  call  at 

111  Victoria  St.,  Toronto 


J.  Arthur  Macmurtry 

AGENT. 

Manager,  The  Patent  Exchange  and 
Investment  Company, 

Attorneys,  Solicitors  and  Exploiters 
of  Patents. 

124  VICTORIA  STREET 
(Cor.  of  Queen) 
ll  TORONTO,  CANADA 
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AMENDED  PROVERBS. 

First  be  sure  you’re  right,  then  back 
up. 

All  the  world's  a stage,  but  many  of 
the  actors  are  only  understudies. 

A man  is  known  by  the  company  he 
works  for. 

All’s  well  that  ends  the  way  you  want 
to  have  it. 

It  is  more  blessed  to  give  than  to  have 
to  pay  for  your  own  gifts. 

Easy  lies  the  heal  that  thinks  it 
knows  it  all. 

Many  are  called,  but  few  like  to  get 
up,  especially  if  it  is  a old  morning. 

¥ ¥ ¥ 

Mrs.  Strougmind : “And  for  what 

are  you  incarcerated  here,  my  poor 
man  ?” 

Prisoner:  “ I married  a new  woman.” 

Mrs.  Strongmiud (astonished):  “Im- 

possible ! You  couldn’t  be  put  in  gaol 
for  that.” 

Prisoner  : “ But  I was  ! I married 

a new  woman,  and  the  old  woman  I 
already  had,  kicked  about  it  and  put 
me  here  for  bigamy.” 

¥ ¥ ¥ 

STICK  TO  THE  TRUTH. 

The  following  bit  of  rural  philosophy 
was  overheard  in  a farmyard  in  the  east 
of  England  the  other  day  : — 

“ James,  my  son,”  said  a man,  who 
stood  mixing  the  milk  and  water,  “Ye 
see  what  I’m  a-doing  of?” 

“ Yes,  father,”  replied  James  ; “you’re 
a-pouring  water  into  the  milk.” 

“ No,  I’m  not,  Janes,  I’m  a pouring 
milk  into  the  water.  So  if  anyone  axes 
you  if  I put  water  into  the  milk,  you  tell 
’em  no.  Alius  stick  to  the  truth,  James. 
Cheatin’  is  bad  enough,  but  lyin’  is 
wuss.” 

¥ ¥ ¥ 

It  was  the  custom  of  a certain  minis- 
ter when  dining  at  the  home  of  one  of 
his  best  triends  to  consume  a glass  of 
milk,  and  then  without  more  ado,  fall 
to  and  enjoy  the  spread,  which  was 
always  elaborate  when  he  was  expected. 
One  day  when  the  minister  was  sche- 
duled to  appear,  instead  of  the  foamy 
glass  of  milk,  delicious,  and  creamy,  hi3 
friend  placed  beside  his  plate  a good, 
stout,  rich  glass  of  milk  punch,  so 
clearly  and  cleverly  prepared  that  it 
resembled  nature’s  concoction  to  a 
nicety.  The  dinner  hour  duly  arrived, 
and  after  a short  blessing  the  minister 
seized  his  glass  and  quaffed.  Not  a 
tremor,  not  a move,  not  an  exclamation 
did  be  make,  until  the  beverage  was 
consumed,  and  then  he  exclaimed,  as 
he  pushed  the  glass  from  him,  closed 
his  eyes  and  smacked  his  lips  : “ Ah  ! 

a glorious  cow  !” 


A MAN  OF  RESOURCE. 

A well-known  man  who  is  fond  of  a 
good  story,  whether  it  is  at  his  own 
expense  or  someone  else’s,  tells  this  : — 

“ I got  permission  of  my  wife  to  go  out 
to  a little  party  the  other  night.  Her 
parting  admonition  was  to  be  home  not 
later  than  midnight,  and,  of  course,  I 
said  I would. 

“ The  gentleman  who'gave  the  party 
was  an  old  friend  of  mine,  and  the  party 
was  given  in  celebration  of  his  forsaking 
the  careless,  Bohemian  ways  of  bache- 
lorhood. He  had  promised  to  give  us 
a first-class  time,  and  his  word  proved 
as  good  as  gold  He  gave  us  a capital 
time,  and  the  result  was  that  when  I 
managed  to  tear  myself  away  the  clock 
struck  two.  I finally  reached  home, 
unlocked  the  door,  and  tiptoed  into  the 
bedroom  in  a manner  which  I believed 
was  very  quiet.  But  it  was  not  quiet 
enough  for  the  ears  of  my  wife. 

“‘Is  that  you,  dear?”  she  asked, 
sleepily. 

“ ‘Yes,  m’  dear,  it’s  me,’  I replied. 

“Something  in  my  voice  must  have 
excited  her  suspicions,  for  her  next 
question  was  : ‘What  time  is  it,  dear  ?’ 

“ ‘It’s  just  about  twelve,  my  dear,’  I 
answered. 

“Just  then  the  cuckoo  clock  in  the 
diningroom  began  to  strike,  and  the  cold 
perspiration  began  to  bespangle  me. 
AfGr  the  thing  had  struck  one  a happy 
thought  struck  me.  The  clock  finished 
the  third  cuckoo,  and  I cuckooed  the 
other  nine.  I must  have  been  in  fine 
voice,  or  my  wife  must  have  gone  to 
sleep,  for  the  bluff  succeeded  beautifully, 
and  I went  to  bed  without  an  angry 
word.” 

¥ ¥ ¥ 

“ Nice,  pleasant  young  fellow,  Dabbs. 
I wonder  you  refuse  to  let  your  daugh- 
ter be  engaged  to  him,”  said  Cityman 
No  i to  Cityman  No.  2. 

“Very  pleasant,”  remarked  No  2, 
drily  ; “ nice,  cheery  way  he  has.  When 
I told  him  my  daughter  wouldn’t  have 
a penny  till  I died,  he  answered,  ‘ All 
right,  sir  ; I don’t  mind  waiting  a year 
or  two.’  Very  pleasant  son-in  law  he’d 
make,  eh  ?’’ 

¥ ¥ ¥ 

Smythe  : “It  won’t  work.” 

Brown  : “What  won’t  work  ?” 

Smythe:  “Hypnotism.  Tried  it  on 

the  butcher.  Looked  at  him  fixedly 
until  I had  his  undivided  attention,  then 
I said  very  slowly  and  with  emphasis, 
‘That — bill — is — paid.’  ” 

Brown  : “And  what  did  the  butcher 

do  ?” 

Smythe  : “He  said,  ‘You're  a liar  !” 


SIZED  HIM  POORLY. 

From  Tit-Bits. 

“Yes,  gentlemen,”  said  the  phrenolo- 
gist, sagaciously,  shaking  the  forefinger 
of  his  right  hand  toward  the  crowd, 
while  his  left  wandered  lovingly  over 
the  subject’s  bumps,  “ this  development 
indicates  extreme  modesty,  not  to  say 
shyness.” 

The  first  faint  glimmer  of  a smile 
dawned  upon  the  subject  s face. 

“You  see,”  continued  the  professor, 
“ an  instance  of  the  retiring  nature  of 
this  gentleman  is  his  reluctance  to  ad- 
mit the  possession  of  such  an  enviable 
characteristic  before  strangers.  He  is 
not  one  to  push  himself  forward  in  any 
way.” 

The  smile  gradually  widened  into  a 
grin. 

“ Yet,  my  friends,  I can  assure  you 
his  modesty  would  not  prevent  his  bold 
championship  of  truth,  if  it  were  re- 
quired, for  there  is  here  a decided  in- 
dication of  downright  honesty  of  pur- 
pose. He  would  boldly  speak  out  what 
he  thought,  tho  his  other  prominent 
characteristic  would  prevent  him  fall- 
ing into  exaggeration.  No  doubt  these 
qualities  will  be  brought  into  use  in  this 
gentleman’s  calling.  Perhaps,  sir,  you 
do  not  mind  saying  what  your  occupa- 
tion is  ?” 

“ Oh,  dear,  not  at  all,”  remarked  the 
modest  one,  rising  and  lazily  stretching 
himself  out.  “ I’m  the  advertising 
manager  of  Smiley’s  world  renowned 
circus,  which  is  the  most  unparalleled 
aggregation  of  equestrian  and  equil- 
bristic  talent  the  world — ” 

But  the  “ professor”  had  vanished, 
without  even  troubling  to  pass  around 
the  hat. 

¥ ¥ ¥ 

Customer  : “Really,  now,  are  these 

eggs  ?” 

Grocer  : “Madam,  if  you  will  kindly 

step  to  the  telephone  and  call  up  our 
farm  you  can  hear  the  hens  that  laid 
those  eggs  still  cackling.” 

¥ ¥ ¥ 

Customer : “These  trousers  don’t  sit 

just  right  about  the  hips.” 

Tailor : “They’re  all  right — what 

you  need  is  something  more  in  the 

pockets.” 

¥ ¥ ¥ 

Mr.  Chamberlain,  when  a little  boy, 
was  playing  one  day  with  his  sister  at  a 
game  of  “battle’’ — each  child  having  a 
regiment  of  toy  soldiers  and  a pop-gun 
to  fire  at  the  enemy.  The  little  girl’s 
soldiers  went  down  very  quickly,  but 
his  stood  firm,  and  he  was  proclaimed 
the  victor.  He  had  glued  his  men  to  the 
floor  ! 


THE  GREAT  UNSATISFIED. 


The  men  who  are  not  satisfied 
Are  they  who  set  the  pace— 

The  men  who  do  not  meet  defeat 
With  calm,  contented  face  ; 

The  men  who  labor  on  and  on 
With  minds  and  fingers  skilled — 
They  are  the  great  unsatisfied 
Who  plan  and  fight  and  build. 

The  men  who  are  not  satisfied — 

They  are  the  ones  who  lead— 

They  force  humanity  ahead 
By  strident  word  and  deed, 

They  bring  us  out  the  bygone  ways  ; 

They  guide  us  through  the  dark 
To  where  some  man,  unsatisfied, 

Has  set  a shining  mark. 

The  men  who  are  not  satisfied— 

They  gird  the  world  with  wires  ; 
They  belt  the  land  with  rails  of  steel 
And  pierce  the  air  with  spires  ; 

They  loose  the  leash  of  sweet  content 
With  which  mankind  is  tied. 

We’ll  never  pay  the  debt  we  owe 
The  men  unsatisfied. 

— Baltimore  American 


PRACTICAL 

(Job  and  .Metal  Spinners. 

19  & 21  Richmond  St.  East, 
Toronto. 

The  only  exclusive  Job  Spinners  in  Canada. 

Frank  H.  Barnard 

Fine  Printing1  at 
Lowest  Prices 

Busines  Cards,  Letter  77  Queen  St. 
Heads  and  Invoices.  East.... 

American  Electro-Plating  Go. 

COLLINS  & McCAUSLAND 
Polishing,  Oxydizing  and  Lacquering. 

87  Richmond  Street  West,  TORONTO 

Edward  Clarke, 

UP -TO- DATE 
RESTAURANT 

141  Simcoe  St.,  Toronto 

Meals  bv  the  week  at  reasonable  rates. 


FOR 

Store  Fittings, 
Sftow  Cases, 
Floor  Cases, 
Mirrors,  &e., 

GO  TO 

W00LN0UGH  & OTTER 

MANUFACTURERS. 

FINE  CABINET  WORK 

A SPECIALTY. 

ESTIMATES  FURNISHED. 

106  ADELAIDE  ST  WEST, 
TORONTO. 

REPAIRING  AND  RE-VARNISHING. 

Ruptured 
persons 

Write  to  me  and  I will  tell  you  about  my 
system  of 

MECHANICAL  TREATMENT, 

it  has  cured  hundreds,  and  my  advice  may  be 
of  service  lo  you.  I have  a truss  that  holds  as 
if  you  “ HAD  YOUR  FINGERS  THERE," 
and  I will  warrant  that  it  has  cured  more  than 
all  other  trusses  combined. 

I don’t  simply  sell  a truss,  but  a guaranteed 
fit. 

Tell  me  all  about  yourself,  occupation 
habits,  etc.  I will  give  you  advice.  My  little 
book  on  “Rupture,  Its  Cause  and  Cure,"  free. 

C.  H.  DOR  EN  WEND, 

393  YONGE  ST.,  TORONTO. 

Mention  this  Journal. 


NOT  FOUND  IN_her  maKES 

THAT  WILL  WELL  REPAYAN 


INVESTIGATION 

BY  THOSE  WHO  E T0  secure; 

THE  BEST  SAFE 

J.&J.  TAYLOR. 

TORONTO  SAFE  WORKS. 

TORONTO. 

MONTREAL  VANCOUVER 

WINNIPEG  VICTORIA 


JT.  DARCH 

MANUFACTURER  OF 

Carriages  and  Wagons 

FI  UK  APPARATUS',  &c. 

COR.  OXFORD  ST.  &.  AUCUSTA  AVE.,  TORONTO 

First  Class  Work  Guaranteed.  Repairing 
promptly  attended  to.  TEL.  2259. 


W.  H.  SHAW,  - - Principal. 


If  any  reader  of  this  Journal  is  interested 
in  any  way  in  practical  education,  he  is  cordially 
invited  to  write  us  and  say  so,  and  give  us  the 
privilege  of  sending  freely  by  mail  the  Catalogue 
of  the  largest,  best  equipped  and  most  complete 
Business  Training  School  in  the  Dominion. 

The  Central  Business  College 

OF  TORONTO. 

Yonge  and  Gerrard  Streets. 

W.  H.  SHAW,  Principal. 


’Phone  Main  4379. 

Atlantic  Soap  and  Oil  Co. 

Limited. 

Manufacturers  of  Textile  Soaps,  Chip 
Soaps.  Lard,  Oil,  Etc.  Prices  furnished 
on  application. 

74,  76,  78  Don  Esplanade,  TORONTO. 


CANADIAN 

PACIFIC 


RAILWAY  CO 

ATLANTIC  STEAMSHIP  SERVIOE 
80  Yonge  Street. 

PROPOSED  SUMMER  SAILINGS 

(Montreal  to  Liverpool) 


LAKE  ERIE July  23rd 

LAKE  MANITOBA July  30th 

LAKE  CHAMPLAIN Aug.  13th 

MOUNT  TEMPLE Aug.  20th 

LAKE  ERIE Aug.  27th 

LAKE  MANITOBA  Sept.  3rd 

(Montreal  to  Bristol) 

•MONTROSE July  24th 


•Carry  second  cabin  passengers  only.  These 
steamers  have  excellent  accommodation. 

For  full  particulars  apply  to  S.  J.  SHARP, 
Western  Passenger  Agent,  Canadian  Pacific  Rail- 
way Co.,  Atlantic  Steamship  Lines,  80  Yonge 
Street,  Toronto. 

Curate — Your  Grace,  shall  I use  the 
prayer  for  rain. 

Bishop  (consulting  barometer)— Not 
to-day,  my  brother. 


ASK  FOR 


HALLWOOD 


“Gilt  Edge” 


Cash  Registers 

INDICATE 


'J'HE  only  black  dressing  for  Ladies’  and  Children’s 
shoes  that  positively  contains  oil.  Softens  and 
preserves.  Imparts  a beautiful  lustre.  Always  put  up 
in  6-oz.  bottles  (not  in  4 oz.  or  less  as  is  often  the 
case).  Its  use  saves  time,  labor  and  brushes,  as  it — 

SHINES 

WITHOUT  BRUSHING. 

ALWAYS  READY  FOR  USE. 

FOR  SALE  BY 

Shoe,  Grocery  and  Drug  Jobbers 


Cary  ggjafes 


You  will  never  feel  assured  of  the  safety  ol 
your  books,  documents  and  valuable  re- 
cords, until  you  have  a ::::::::::  : 

CARY  SAFE. 

The  only  safe  made  in  America  having 
double  interlocking  tongues  and  grooves 
and  asbestos  packing  ; lasts  a lifetime  ; no 
re-filling  required  if  you  buy  a ::::::  : 

CARY  SAFE, 

a feature  so  often  found  in  old  style  safes, 
using  Alum,  Portland  Cement  and  Plaster 
Paris  filling,  etc  , which  depreciates  with  age. 


BEFORE  BUYING  SEE 

Ford  & Featherstone 

No.  10  John  St.  North,  Hamilton,  Cnt. 


Correctly  and  Exactly 

EVERY  DETAIL  OF 

EACH  TRANSACTION. 

NO  OTHER  REGISTERS  WILL  DO  THIS. 


Write  for  Particulars. 

HALLWOOD  CASH  REGISTER  CO. 

OFFICE  AND  WORKS  : 

78  & SO  Kj ng  St.  East 

TORONTO,  ONT.,  CANADA. 


THE  WOLTZ 

MAHUFACTURWG  CO. 


We  make  the  latest  and  most 
artistic  designs  in 

MOULDINGS, 

PICTURE  FRAMES, 

OVALS,  CIRCLES, 
MIRROR  FRAMES, 

OVER  MANTLES, 

PORTRAIT  FRAMES, 
and  ART  NOVELTIES. 

Special  designs  submitted  upon  application. 

WE  COVER  ENTIRE  CANADA. 

Office  and  Factory — 

134  RICHMOND  ST.  WEST,  TORONTO. 


TORONTO,  ONT. 


This  College  has  for  nearly  h 2lf  a century  engaged  the  confidence  of  business 

men.  Last  year  we  received  over  600  calls  for  office  help 
of  all  kinds.  What  better  guarantee  can  you  ask  regarding  the  practical 
character  of  our  work.  CATALOGUE  FREE. 

J.  W.  Westervelt, 

William  Brooks,  Chartered  Accountant , 

Associate  Principal.  Principal. 


GEORGE  GUEST, 

CONFECTIONERY  AND  ICE  CREAM  PARLOR 

334  QUEEPJ  STREET  WEST. 

Special  attention  devoted  to  the  manufacture  of  pure  Candy.  Always  fresh 
when  offered  for  sale. 

Oysters,  Hot  Drinks,  Fruit  Drinks  and  Ice  Cream  served  in  parlor.  Orders 
for  Ice  Cream  and  Oysters  delivered  to  any  address  in  the  city. 

Jersey  Cream  and  Milk  retailed,  and  orders  taken  for  route  delivery  by 
Peerless  Dairy — Headquarters,  108  Nassau  Street. 


Railway  Time  Table. 


MONTREAL— Lv.  +8  oo  a.m.,  *9.«o  a. in., 
f9  oo  p.m.,  *10.30  p.m.  Ar.  “6.50  a.m., 
*7.15  a.m.,  *4.40  p.m.,  +9.30  p.m. 

PORTLAND  (Me.)  BOSTON— Lv.  ’9.00  a.m. 
010.30  p.m.  Ar.  *7.15  a.m.  ‘4  40p.m. 

Jackson  point — Lv.  t5.00p.rn.,  1.45  p.m., 

Wednesdays  and  Saturdays.  Ar.  fio.ooa. 
m.,  10  20  a.m.,  Mondays  and  Thursdays. 

HAMILTON — Lv.  +7.00  a.m.,  *8.00  a.m., 
+9.C0  a.m.,  *11  a.m  , *2.10  p.m.,  *3.00  p. 
m.,  *4.50  p.m.,  f5-30  p.m.,  *6.00  p.m.,  *11 
20  p.m.  Ar.  +8.25  a.m.,  *9.40  a.m.,  *11.00 
a.m.,  fi2.25  p.m.,  *1.30  p.m., +3  00  p.m., 
*4  35  p m.,  +6.IO  p.m.,  *8.15  p.m.,  *9.30 
p.m.,  *9  45  p.m. 

NIAGARA  FALLS,  BUFFALO— Lv.  *8.00 
a.m.,  *11.00  a.m.,  *4  50  p.m.,  *6.00  p.m., 
*11.20  p.m.  Arr.  +8.25  a.m.,  *940  a.m. 
*11.10  a.m.,  *1.30  p.m.,  *4.35  p.m.,  +8.15 
p.m.,  *9  45  p.m. 

NEW  YORK — Lv.  *8.00  a.m.,  *11.20  a.m., 
*6.00  p.m.,  *11.20  p.m.  Ar.  *9.40  a.m., 
*4-35  P-m-.  *9-45  P-m. 

DETROIT,  PORT  HURON  and  CHICAGO 
(via  London) — Lv.  *7.40  a.m.,  8.00  a.m., 
*2  10  p.m.,  *4.50  p.m.,  *11.20  p.m.  Ar. 
+8.25  a.m.,  *1.30  p.m.,  *8.15  p m.,  *9.30 
p.m. 

MUSKOKA  WHARF— Lv.  +8.35  a.m.,  tio.45 
a.m.,  *12.05  a-m-  Ar.  *7.00  a.m.,  *2.45 
p.m.,  +4.20  p.m.,  +8.00  p.m. 

*Daily.  fDaily  except  Sunday.  **Daily  ex- 
cept Monday.  eDaily  except  Saturday. 

City  Office,  North-west  Corner  King  St  Yonge 

Streets.  ’Phone,  Main  4209. 


LABELS 


FOR  EVERY  PURPOSE 
ANY  SHAPE  OR  PROCESS. 


PARCEL  LABELS, 
STICKERS, 

WOVEN  LABELS, 
CLOTH  LABELS, 
DRUGGISTS’  LABELS, 
LIQUOR  LABELS, 
PRICE  LABELS, 
STOCK  LABELS, 


And 

FINE  PRINTING 

OF 

EVERY 

DESCRIPTION. 

LEVY^ft  CO. 

19  Leader  Lane. 


“FAVORITE”  Countercheck  Book 

MANUFACTURED  EYCLUSIVELY  BY 

The  Merchants  Counter  Check  Book  Co. 

LIMITED. 

34  OOLBORNE  ST.,  TORONTO,  CANADA. 


COUNTER  CHECK  BOOKS, 
CASH  SALE  SLIPS, 

OF  EVERY  DESCRIPTION. 


We 

Manufacture 

Only 

The 


Perfect  Circulation, 

Without  Ventilation, 

Dry  Cold  Air 

Write  for  Catalogue  and 
References. 

Eureka  Refrigerator  Co. 

54  & 56  NOBLE  ST., 

TORONTO,  CAN. 

Wilbert  Hooey,  Manager. 


The  panada  Biscuit  (Jo. 

LIMITED. 


Manufacturers  of 

Jdi^-Cjrade  Biseuits. 

KING  & BATHURST  STS. 

TORONTO 


The  Cre(ht  F^eporting  and  Collecting  Department 


OF 


The  Retail  Merchants’  Association 

OF  O -A.  2ST  _A.  ID  .A. 

Will  give  you  monthly  reports  of  the  credit  standing 

of  your  customers. 


If  you  give  credit  you  should  be  a member. 


For  full  particulars  apply  to  Association  Secretary. 


Don’t  - Forget  - The 
Marriage  License ! ! 


E.  M.  TROWERN,  Issuer 

lei  ZBJL'ST  ST.,  - TOBOHTO 


PREPARED  n A TTVTTC 
PURE  lAIIlIO 

House  Paints,  Floor  Paints. 

MADE  IN  CANADA  MADE  TO  WALK  ON. 

MADE  BY 

THE  GRANT-HAMILTON  OIL  COMPLY, 

LIMITED, 

TORONTO,  l MONTREAL,  l WINNIPEG. 


“If  Your  Paints  are  as  Good  as  Your  Oils, 
Well  Buy  Them  and  Recommend  Them.” 


HIS  is  what  the  trade  is  saying  to  us  every  day. 
Well,  so  much  for  a good  reputation,  and  do  you 
think  we’d  sacrifice  it  for  one  minute  by  manufacturing  or 
marketing  any  article  that  would  impair  our  well-earned 
reputation  for  “Sterling?”  worth.  “Sterling-  Paints 
are  “Sterling”  in  name,  “Sterling  ” in  quality,  “sterling 
Paints  are  not  an  experiment.  “ Sterling  Paints  are  com- 
pounded from  a formulae  which,  after  years  of  experience  and 
severest  tests,  have  proved  the  best  results.  “ Sterling 
Paint  is  a reliable  paint,  it  does  not  lose  its  lustre,  does  not 
the  not  sun,  holds  its  color,  won’t  blister  or 
terling  ” Paint  is  adapted  to  all  kinds  of  surfaces, 
is  absolutely  waterproof.  “ Sterling  ’ Paint  is 
the  “ real-good-thing  ” in  ready-mixed  paint,  and  the  proof 
of  it  is  the  great  demand  for  it. 

Dealers,  you  make  quick  profits  when  you  handle  good 
sellers.  So  be  wise  and 


STERLING 

Pure  Prepared  House 
Paints. 

“STERLING” 

Pare  Prepared  Floor 
Paints. 

“ STERLING” 

Elastic  Railway  and 
Steamboat  Faint 

« STERLING” 

Elastic  Ked  and 
Graphite  Black 
Outside  Paints. 

“STERLING” 

Elastic  Boiler  Front 
and  Smoke  Stack 
Black  Paints. 

“ STERLING” 

Elastic  Varnishes. 


“STERLING” 
Pure-White  Lead. 


J 


Ask  for  “STERLING”  Paint, 
The  Paint  that  Won’t  Come  Off. 


< 


The  prompt  pay  kind— those 
who  want  the  best  you’ve  got— 
are  users  of  Lever  Brother’s 
Soap  products. 


These  products  are  absolutely 
pure — and  can  be  pushed  by  you 
to  the  advantage  of  your  busi- 
ness reputation. 


Let  your  customers  have  these 
goods  when  they  ask  for  them. 


> 


Sunlight  Soap  Crest  (WKiTE  FL0A1  IMG) 

Lifebuoy  Soap  (Disinfecting)  Cheerful  Soap 

Monkey  Brand  Lever’s  Dry  Soap  Powder 


Disinfectant  Powder 
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